Supplement to 


2 

INFORMATION LETTER 

0 NATIONAL CANNERS ASSOCIATION 

2 No. 1334 Washington, D. C. April 28, 1951 
ths 

— CEILING PRICE REGULATION 22 
3 Canned fish, canned meats (except semi- sterile), baked beans, macaroni 
the and spaghetti and certain other nonseasonal canned foods are being removed from 
ta the General Ceiling Price Regulation, the freeze order of January 26. These 

items along with many other manufactured products will be priced under CPR 22 

— beginning May 28. Canned fruits and vegetables and juices, soups and baby food 
. are not covered by this regulation. These canned food items are to continue to 
i be priced under the General Ceiling Price Regulation until special price regula- 
‘ts tions are written for them. 
ted Canned food items under CPR 22 are to be —— as follows: 
1 (1) Canner chooses his base price, which must be the highest price at 
"ta which he sold to his largest class of purchaser during the base period (base 

1 period is any calendar quarter chosen by the canner from July 1, 1949, to 
it June 24, 1950), 
= (2) Camner may add to his base price the difference between his labor 
— costs during his base period and his labor costs as of March 15, 1951. 
1086 (3) Canner may add to his base price the difference between his material 
10 costs during the base period and those costs as of December 31, 1950 (material 
: 1 costs include all materials entering directly into the manufacturing of the 

2 canned product, such as tin cans, fuel, etc., and raw material, with certain 


exceptions for dry beans and other parity farm products. Furthermore, in- 


creases in costs of fiber shipping cases, glass containers and closures up 
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to March 15, 1951, may be added). 


(4) In the case of a product packed from the raw material for whicha legal 


minimum price has been established by law (baked beans, etc.) canner may add to 
his base price the difference between his raw material costs during the base period 
and the price paid for raw material at the time of packing and pricing the product, 
No further increases for raw material costs may be added after the Secretary of 
Agriculture announces that the price of the raw material has reached the legal 
minimum. 

Canner's ceiling price for any product is the sum total of the above addi- 
tions to his base price. The canner must report immediately the calculation of 
his ceiling price to the Director of Price Stabilization. If these calculations 
result in a price ceiling higher than the canner's price ceiling under the freeze 
order, the canner may not sell at the new ceiling price until 15 days after notify- 
ing OPS. If at the end of the 15-day period OPS has not notified the canner of its 
disapproval, canner is privileged to sell at his new ceiling price. 

The regulation provides for various alternate methods of establishing the 
base price, and also for calculating labor and material increases. Thus the order 
should be studied carefully before attempting to calculate a ceiling price. 

The seasonal fruits and vegetables exempted by CPR 22 are not clearly 
defined in the regulation. If the phrase products packed at time of harvest“ is 
construed literally, the pack of such products as pears, held for ripening, 
carrots, beets, applesauce and other items packed from supplies held in storage 
as well as catsup, etc., must be priced in part under the freeze order and in 
part under this regulation. N. C. A. has requested a clarification of the status 
of these and other similar products but OPS attorneys up to the time of going to 


press were not able to provide the answer, but have promised to clarify these 
points before this regulation becomes effective May 28. 
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The Wuat and Wuy 


of the General Manufacturers’ Order CPR 22 
Office of Price Stabilization 


This Fact Sheet Tells You— 


WHAT IT IS 


Ceiling Price Re tien £8 on onder of the 
Stabilization setting ceiling ies for — 1 manufactured 
products at a pre- Korean increases in 
materials coste through 1950 (later Nr some 25 and 
increases in factory payroll costa through M , 1951. 
The base period is April 1 through June 24, py hy or any 
S r quarters selected by 
seller 


Ceiling price is the highest base period price of a com- 
modity, with adjustments for factory — and mate- 


rials cost increases. 
consistent with base period 


ive rms, erentials for pu 
— premiums, and other condi — 


WHEN IT IS EFFECTIVE 


Effective date of CPR 22 is May 28, 1951. Manufacturers 
must notify OPS by registered as to pro ceiling 
rices higher than those under the .. eiling Price 
lation and must wait 15 days after OPS receives noti- 
fication before selling at the new figures. Notification may 
be given to OPS before May 28. 


WHO IS COVERED BY IT 


CPR 22 a gives to sales mJ all manufacturers in the con- 
tinental Un ted States, i — exporters, except sales at 
retail and sales of commodit . L exempted. 
Manufacturers with last fisca pfs under 
$250,000 OP 22 or remaining 
under the GCPR. 


Manufacturer means a 

finisher, printer, or fabricator; it ee t mean nt 
who merely packages, labels, markets, or — a commod- 
— or combines commodities without substantially alter - 


— estimated 75,000 industrial concerns are directly 
affected by CPR 22 
Ezamples of manufactured products covered: 

House and o equi t—radios, TV seta, refrig- 
urniture, , housewares, au ty pe- 
writers, 

Processed food and 
items like ‘candy, 


products—nonseasonal 
reakfast cereals, crackers and 
cookies, ice, bak beans pickles, peanut butter, sauces 
and seasonings, ba ng powder, soup mixes, meat ex- 
tracts, dog and cat 150. gelatin prin. Bong olives, yeast. 


Miscellaneous—many buildi materials, most chemi- 
cals, — textile products, t thre’ and rubber products, 
paper paper products. exemptions. ) 


WHO IS EXEMPTED — IT 


CPR 22 does not to sales by manufactu 
following commodities, most of these now or 
by other OPS — or exempted : 

Raw agricultural products. 

Raw forest products, 

4 


pe fuels and lubricant, 


Industrial materials— 
Lumber and allied products. 


Metals and minerals, including ores, * scrap, non- 
metallic minerals, fabricated structural steel. 


Repairs and ement parts when sold by manufac- 
turer of assembled article for its repair. 


hemicals— 

Crude and synthetic rubber. 
Synthetic textile fibers and yarns. 
Drugs and cosmetics. 

Household soaps and cleansers. 
Ethyl and butyl alcohol, acetone. 
Paints and varnishes. 

Naval stores. 


Most fats and oils, including whale and fish oil, 
Natural dyeing materials. 
Inedible tallows and greases. 
Oilseeds and nuts valving their identity in normal 
trade practice. 
Others like glycerin, soap stock, glue stock, oleo stock, 
gums, waxes. 
Hides and skins, including cattle, hog, sheep, horse, deer, 
alligator, snake. 
Leather, tanned and finished. 
Stone, clay, and glass ucts, including glass contain- 
„ —— ing wood fibers, wool yarn and fabrics, 
wood and synthetic yarn floor coverings. 
Apparel and footwear except rubber footwear. 
Tobacco products. 
Passenger automobiles. 
Food and kindred poy 


Canned soups and ba 


Flo d i roducts. 
ur an 
Refined su 


Wines and spirits. 
Soft and malt beverages. 
Frozen and * eggs. 


Showing eu 

Audi mixed f fish feed — 

ng — — L. 22 soy 
except dry, rice, blackstrap molasses. 

Precious jewelry. 

Works of art. 

Publications, includi 

periodicals, motion 


Lead pencils. 
PURPOSE OF IT 


CPR 22 has three main purposes : 
To roll back margins widened after the Korean out- 


Many companies raised prices beyond the point justi- 

fled by labor and L cost increases. 

To restore more normal cost-price 3 * 
The price structure frozen by the General Ceili 
Regulation was unbalanced. Some industries nage 
behind cost — Ss others outran them in price; 


com n dive t prices; = 
or “individual rod Sets within 


pany were 


books, magazines, newspapers, 
res, maps, charts, globes. 
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Canned, frozen, dried seasonal fruits and vegetables J 5 
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To grant needed relief to manufacturers from the gen- 
eral freeze order— 
Prices lagged behind cost increases in some industries, 
with the general freeze hampering profitable opera- 
tions. Companies which followed voluntary pricin 
standards last December were handicapped as agai 
competitors ignoring them. 
The regulation aims to fill the * between the GCPR and 
additional regulations designed or separate problems of 
individual industries: 
OPS is moving toward ironing out distortions and inequi- 
ties. Regulations covering many retail businesses have 


been issued; specific orders for some manufacturing 
branches have prepared; a wholesalers’ order is in 
the work stage. 


PRINCIPLES BEHIND IT 


The formula of CPR 22 is a return to Korean prices 
for increases in 44 — costs in the 
nterim: 
Between July 1949 and June 1950 prices and costs were 
in general balance yielding satisfactory margins to most 
industries. If that margin was sufficien the for- 
mula should be sound for current production. 
Inereases are limited to advances in manufacturing costs 
— labor and materials actually required for pro- 
uction : 
Several methods of calculating costs are provided to meet 
needs of manufacturers with different accounting and 
record systems. 
Increases may not reflect changes in overhead costs such 
as major repair, expansion, genera! administration, sales, 
and research : 
Such costs cannot be allocated to individual commodities. 
Unit overhead varies with volume; for most manufac- 
turers, output has gone up since Korea and unit overhead 
cost has declined. 
Caleulations will be repeated later to give effect to the 
im on costs of CPR 22 and other OPS orders: 
roducts of one manufacturer are raw materials for 
another; but it would be impractical for each producer 
to postpone calculations until other ceiling prices down 
the line were determined. 
CPR 22 provides in most cases only for cost increases up to 
December 31, 1950: 
Price increases based on current materials costs which 
the regulation itself may roll back must be avoided. 
Decreases since Korea must also be taken into account. 
For imported materials, basic ores and metals, raw ma- 
terials, and others not under the order, cost increases 
may be computed to March 15, 1951. Provision is also 
made for farm products selling below parity. 
Every inorease in cost is not automatically translated into 
rising prices: 
This would mean rubber-stamped inflation. Improved 
productivity, economies, and changes in volume unit cost 
destroy exact parallels between prices and unit costs. 
The cut-off date for labor and materials attempts to break 
the cost-price cycle: 


An earlier date would increase petitions for relief. 

A later date would result in unjustifiably high prices in 
too many instances. 

Cost inereases after December 31 or March 15 will not 
8 ~ ‘oor but are not automatically reflected through 
Cost increases not recognized under the regulation which 
reduce profits unfairly, when demonstrated, will be the 
basis for adjustments. 

Tailored regulations will be substituted for CPR 22 as 


rapidly as possible to take care of specific industry sit- 
uations. 


HOW TO OPERATE UNDER IT 


CPR 22 deals with repricing methods for commodities de- 
livered or offered between July 19, 1949, and June 24, 1950. 
In figuring his new ceilings, the manufacturer starts with 
his base period price and makes adjustments for increases 
in labor ae ee By. have been no in- 
creases, may n ces without calculati 

adjustments. 


Labor cost adjustments may be calculated as in the fol- 
lowing example: 
Net sales for last fiscal year in 1950.. $1,000,000 
Factory payroll in same period........ 300,000 
30% 
Last payroll in base period selected.. 6,000 


Same payroll at Mar. 15, 1951, rates.. 6,500 
—— “fringe benefits”... 100 
Recomputed payroll....................... 6,600 
Wage — 2 (8600 66,000) 10% 
Labor cost adjustment factor (10% 
44 


The 3% is added to a commodity’s base period price, 

This computation may apply to the entire business or 

to a unit with regularly maintained separate records. 
Fae payroll does not include labor used in gen- 
sales and advertising, or 
search, or in major repairs or replacement of plant 
or equipment, or in expansion. It does include labor 
used in factory supervision, packaging and han- 
dling, ordinary maintenance and repair, and in ma- 
terials control, testing, and inspection. 
Rocomeuted may include increased cost of 
“fringe benefits” like insurance plans, pension con- 
tributions for current work, and paid vacations. 


Materials cost adjustments are calculated by any of four 
methods designated as the aggregate method, the indi- 
vidual commodity method, the production line method 
using best . commodity, and the composite bill of 
materials method. 

Example of the aggregate method, the simplest for 
most manufacturers: 

Net sales for last fiscal year in 


$1,000,000 
Increases in materials 
costs 


Net increase in costs.................... 
Materials cost adjustment factor 
($50,000-+$1 000,000) .. 5% 


The 5% is added to a commodity's base period price, 
Materials cost changes up to December 31, 1950, may 
be included, or up to March 15, 1951, in the case of 
raw materials, imports, basic ores and metals, and 
other materials not covered by the regulation. 
Increases up to date in costs of farm products under 
parity may be included. 

The other three methods of computing the materials 
cost adjustment factor are outlined in CPR 22. 


Actual transportation cost increases up to March 15, 
1951, may be added to the base period price if the latter 
is a delivered price. 
New commodities introduced since June 24, 1950, are Ee 
relating them to comparison commodities deait in during 
base period. 
On new commodities falling within categories handled dur. 
the base period, a percentage markup over a comparison 
item is applied. 
Hardship appeals may be made to OPS by manufacturers 
for upward price adjustments if ceilings result in operating 
losses; they will be acted on within 30 days. * 
Reports on ceiling prices must be with OPS in . 
ington by every manufacturer by May 28, 1951; forms may 
be aides rat any OPS office. 
Information required includes : 
Category or product line covered by the report. 
Dates of the — riod selected. 
Estimated 1950 dollar sales. 
Labor cost adjustment factor for the product. 
Materials cost adjustment factor. 
Proposed price increases, with a percentage compari 
son with GCPR prices. 
Reports ceilin ices on commodities in a differen 
ae © — 7010 between July 1, 1949, a: June 
24, 1950, must be filed with OPS. These ities can 
be sold after 15 days unless notified of price disapproval. 
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APPENDIX 
Chapter I!l—Office of Price Stabitiza- 
tion, Economic Stabilization Agency 
[Ceiling Price Regulation 22] . 
CPR GENERAL 
Crrtine Paice Recv.aTion 
Pursuant to the Defense Production 
Act of 1950 (Pub. Law 7174, sist Cong.), 
Executive Order 10161 (15 F. R. 6105), 
and Economic Stabilization Agency 
General Order No. 2 (16 F. R. 736), this 
Ceiling Price Regulation 22 is hereby 
issued. 


YIATEMENT OF CONSIDERATIONS 
The Need jor This Order 


When the General Ceiling Price Regu- 
lation was issued on January 26, 1951, 
it was pointed out that the general freeze 
which it imposed upon prices at all 
levels of production and distribution was 
an emergency measure made imperative 
by the urgency of bringing the infia- 
tionary spiral to a halt. It was not in- 
tended to be a permanent basis of con- 
trol, but rather a means of “holding the 
line” until specific regulations properly 
adapted to the needs of individual indus- 
tries could be formulated and issued. In 


Tt is recognized that the issuance of one 


ii 


to such inequities on so broad a scale. 
It is not feasible because to do so would 


to the formulation of a firm basis 
continuing controls, It is not sound 
because to concentrate upon giv- 
to hardship cases without a 


is obvious that no such regulation can 
fully refiect the diverse problems of the 
vast number of industries comprising 


fol Manvfacturers’ General Ceiling Celling Price Regulation 22 ⁶ 
Price Regulation APRIL 28. 16861 ane 
0% OFFICE OF PRICE STABILIZATION | 5 
TITLE 32A——NATIONAL DEFENSE, costs and other costs of manufacture; 
in others prices had outrun the advance for ae 
of manufacturing costs by a substantial poll 5 
margin. Within individual industries ing 
there were marked differences in the concurrent effort to roll back those prices ee 
- prices charged by competing companies. which are clearly excessive would run 5 
In particular, those businesses which had directly counter to the objectives of the 7m Be 
held back on price increases in an effort stabilization program. * 3 
to cooperate with the stabilization pro- It is obvious that the soundest way ia 
gram and in compliance with the volun- of restoring a balanced and equitable . — 
tary pricing standards which had been price structure in manufacturing would ee 
de by the issuance of a series of indi- a 3 
needs and peculiarities of each specific [im ere 
industry. However, although the Office 
of Price Stabilization is moving in this 
direction as rapidly as possible, there is ee 8 
Ml above any justifiable level. Even specifically tailored regulations which am 5 
prices of indi- this would require can be prepared and a ee 
were often out of bal- issued within any reasonable period of 155 1 
r some commodities were time. In many cases, the mere co. 8 
nus others were so low pilatton of the data needed to form the |i as 
continued production. basis for such orders would take months, | 5 
' The Office of Price Stabilization has The urgency of the present situation a ee 
been moving as rapidly as its resources cannot permit such delay. : og 
ing out the distortions and inequities to issue a regulation generally applica 5 
5% imposed by the freeze. Aseriesofregu- bie to as large a segment of manufac. = 5 
may retail business of the United States has meet the need for immediate action. It | 
se of been formulated and issued. Specific 1 1 
inder Ceiling Price Regulation said in part: remedy some of the most the American economy. Nevertheless, : 5 
vrials — covering it is believed that this regulation is gen- 
ollie and thousands of industries, differ- e the Ge erally fair and equitable in principle; § eee. 
* 15 ing in structure, market organization and elapsed since that it will afford at least limited relief a aie! 
degree of complexity, cannot be expected to Price Regulation was to most cases of hardship imposed by i ae 
jatter . multitude of problems either the resources the general freeze; that it will serve . 
riced therefore, the intention of ihe Director of *aster action on a wider f simultaneously to require reductions in or. 
uring Price Stabilization to issue, a toom as prac- detailed information upon which such prices which are too high; and that it me . 5 
additional “price celfing regulations would have tobe based. Ag’ re. will constitute, therefore, @ major step 
dur general in scope, and some tatlored to meet ut. the vast majority of manufacturers forward toward the restoration of @ g pei 
rison the separate problems of individual indus- 18 still subject to the provisions of the sound and properly balanced price g 5 
= general freeze, as are virtually all non- structure, It is not expected that this . "ae 
—f This regulation constitutes a major fand wholesalers and a significant num- regulation will be the ultimate basis of ] 
step in this replacement of the freeze. ber of retail establishments. control for most of the industries which a Ba 
Vash- The price structure which was frozen The urgency of taking prompt action tt covers, but rather that it will serve 7 Es aes 
5 may by the General Ceiling Price Regulation toward the restoration of a balanced and as a bridge between the price structure ; 9 
was badly unbalanced in many respects, sound price structure becomes daily moro frozen by the General Ceiling Price Reg - a 5 
Prices had been changing very rapidly pressing. Complaints from manufac- ulation and that which will ultimately ae 5 
during the six months following the Ko- turers whose prices are frozen at levels be established through appropriate 7 aoe 
Team outbreak, and, as is inevitable dur- which they cannot to ober- tailored regulations. 
ing a period of dynamic price change, are accumulating. At the same time 1 1 Be ad 
there had been no adequate opportunity it is neither feasible nor sound policy to General Nature of the Regulation 1 ee 
apari- for the prices of commodities at different ‘attempt to apply individual adjustments The general principle under which ; 5 
evels of production and distribution to ee this regulation has been formulated is _ 5 
ferent achieve their normal mutual adjust- a return to pre-Korean price levels, ad- * 
June ments. In some industries prices had tax virtually the entire resources of the justed for certain increases in manu- 7 hes 
ne lagged behind the increase in materials organization, which should rather be de- facturing costs which have occurred 5 8 


since Korea should, therefore, restore 
generally sound price relationships. It 
is true that there were a few industries 
whose prices were relatively low through- 
out this entire twelve month period; but 
so far as can be ascertained, raw mate- 
rials costs for those industries were also 
low, and the adjustment for cost in- 
creases will be correspondingly greater. 
It ia not the absolute level of the base 
period selling prices of any industry 
which is the significant test, but the 
adequacy of its pre-Korean operating 
margin. If that margin was sufficient to 
provide reasonable profits before Korea, 
the formula used in this regulation 
should yield a sound basis for current 
production. 

The translation of this basic principle 
of pre-Korean prices plus an adjustment 
for cost increases since Korea into an 
equitable and administrable regulation 
required a number of basic decisions. 
The first was the selection of the base 
period. Under the Defense Production 
Act of 1950, “the President shall [in es- 
tablishing price controls) ascertain and 
give due consideration to comparable 

* * * which he finds to be 
representative of those prevailing dur- 
ing the period from May 24, 1950 to June 
24, 1950, inclusive, or, in case none pre- 
vailed during this period or if those pre- 
vailing during this period were not gen- 
erally representative because of abnor- 
mal or seasonal market conditions or 
other cause, then those prevailing on the 
nearest date on which, in the judgment 


Upon due consideration, it appeared 
evident that the single month May 24 to 
June 24, 1950 referred to in the Act is 
unduly restrictive. The three months 
immediately preceding the Korean out- 
break or, more precisely, the period April 
1 to June 24, 1950, is clearly more repre- 
sentative for this purpose, and this is the 
general base period established in the 
regulation. However, while this period 
is an equitable basis for most industries, 
even three months is too short to avoid 
inequities due to seasonal factors or 
other special circumstances applicable 
to individual industries, companies, or 
commodities, as the Act itself antici- 
pates. Consequently the regulation per- 
mits any manufacturer who finds the pe- 


riod April 1 to June 24, 1950, to be un- 
representative for a category of his prod- 
ucts to select any one of the three pre- 
ceding calendar quarters as his base pe- 
riod for that category. Seasonal influ- 
ences on price are thus largely elimi- 
nated. 

A second problem was the determina- 
tion of the nature of the cost increases 
that could be added to pre- Korean 
prices, The increases over base period 
costs which may be taken into account 
under this regulation are limited to ad- 
vances in manufacturing costs, that is, 
those costs affecting the labor and ma- 
terials actually required for the produc- 
tion of the commodities covered. 

The term manufacturing costs is de- 
fined broadly enough to cover all factory 
labor, including labor sometimes classi- 
fied as indirect as well as direct labor, 
and all manufacturing materials wheth- 
er they are incorporated directly into the 
commodity or are otherwise directly con- 
sumed in the manufacturing process. 
An earlier draft submitted for comment 
to representative manufacturers re- 
flected only “direct” cost, but it was 
pointed out that this limitation had un- 
equal and unfair impact upon those in- 
dustries or companies where a large per- 
centage of manufacturing costs was 
classified as indirect“. either because of 
the nature of the manufacturing process 
or for reasons of accounting convenience. 
In view of the evident validity of these 
objections, the limitation to “direct” 
costs was discarded after due considera- 
tion. 

The calculations required to compute 
these increases in costs have been im- 
plified as far as possible and several al- 
ternative methods of calculation 
provided in order to meet the 
manufacturers with different 
accounting and record 
process of computation will s 
considerable work in many 
this is unavoidable. Even if each 
facturer were permitted to devise 


the first place, there is no precise or uni- 
form way by which such costs can be 
allocated to individual commodities or 
even to commodity groups, More im- 
portant, unit overhead costs vary with/ 
volume, and there is no way in which 
future production volume can be fore- 
cast with any degree of accuracy. For 
most lines of manufacture, moreover, 


production has increased since Korea, 
with the result that overhead costs per 
unit of production have declined, de- 
spite increases in the salaries of ad- 
ministrative or research personnel, It 
is recognized that there may be cases 
for which this is not true, but whether 
overhead costs per unit have increased 
or decreased js essentially irrelevant to 
the prinbiple employed in this regula - 
tion. The purpose of this regulation is 
to establish a level of prices which is 
generally fair and equitable, and a rela- 
tionship between prices and costs which 
is sound and reasonable. If increased 
overhead costs for any manufacturer 
should be sufficient to create real hard- 
ship, he will have the opportunity of ap- 
plying for individual adjustment to the 
extent necessary to avoid over-all loss. 
Any industry whose aggregate earnings 
are reduced below a normal peacetime 
base can apply for general price adjust- 
ment. 

The calculation of materials cost in- 
creases is greatly complicated by the fact 
that this regulation and those accom- 
panying it will affect not only manu- 
facturers’ prices but also manufactur- 
ing costs. Except for finished consumer 
goods, the products of one manufac- 
turer are the raw materials of another, 
Consequently no manufacturer can de- 
termine accurately the current cost of 
the products he buys from another 
manufacturer until the latter has deter- 


In the meantime, however, it is neces- 
sary to provide a definite basis for cal- 
culating materials costs increases, and 
one that will minimize the readjustments 
which could result from the anticipated 
recalculations. In particular it seems 
essential to avoid allowing prices to be 
increased under this regulation on the 
basis of current materials costs which 
the regulation itself may be expected to 
roll back. Consequently the regulation 
provides that manufacturers should, in 
general, give effect only to those in- 
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V 
5 since the Korean outbreak. The price 
structure which prevailed during the 
period July 1949 to June 1950 is re- 
re garded as affording an appropriate 
starting point hc:ause prices and costs 
: generally were in baignee at levels which 
yielded satisfactory operating margins 
4 to the vast bulk of manufacturing in- 
; dustries. Adjusting these prices to take 
; account of manufacturing cost increases 
5 mined what his ceiling prices will be, 
é and so on down the line, It would be 
85 clearly impractical, however, for each 
: manufacturer to postpone his calcula- 
. tions until he had definite information 
as to the prices which his supplier will 
g charge for materials; if this were done 
the process of mutual adjustment and 
readjustment would be strung out in- 
definitely. Consequently, it is expected 
that the calculations required under this 
i regulation will have to be repeated in 
; of the President, they are generally rep- the reasonably near future in order to 
uus.“ give effect to the impact of the regula- 
. own method of compu tion itself and other OPS regulations 
a creases—a procedure which would ob- upon material costs. While no specific 
: viously lead to erratic results—the work date has been set for this recalculation, 
* involved would still be very substantial, it will be provided for as soon as prac- 
No provision has been made for ad- ticable.. 
justments reflecting changes in over- 
i head costs such as depreciation, general ; 
administration, sales, and research. 
3 The reasons for this are twofold, In : 


up to December 31, 1960, on the assump- 
tion that the average price of materials 
subject to this regulation will be rolled 
back by the regulation itself to a level 
approximately that which prevailed last 
December, It is recognized that this is 
only a rough approximation, which will 
have to be adjusted subsequently through 
the planned recalculation, or through 
the issuance of tailored regulations. 

An exception has, however, been made 
in the case of materials not covered by 
this regulation, and for which no roll- 
back may therefore be expected in the 
immediate future. This includes such 
categories as the basic ores and metals, 
imported materials generally, and other 
raw materials. For such materials, and 
for factory labor, cost increases may be 
computed up to March 15, 1951. 

A turther exception had to be made 
in the case of certain farm products 
whose current prices are below the min- 
imum standards established in the Act. 
For these materials, cost increases may 
be computed up to any current date. 

Finally decision had to be reached as 
to whether manufacturers whose ceiling 
prices caleulated under this regulation 
exceeded those established by the gen- 
eral ceiling should be permitted to put 
such increases into effect automatically, 
or whether some restrictions on in- 
creases should be imposed, 

As stated above, it was one of the 
specific purposes of this regulation to 
afford relief to cases of hardship and in- 
equity. On the other hand an auto- 
matic application of any formula of the 
kind provided in this regulation might 
permit some freak or fortuitous price 
increases which would be out of line 
with the basic objectives of the regula- 
tion. Such a result could be due in some 
cases to the formula itself, as it worked 
out in certain situations. The problem 
is increased if the formula is left com- 
pletely self-executing, taking into ac- 
count the possibility of honest or wilful 
misunderstanding, possibly compounded 
by inadequate records. 

Serious consideration was therefore 
given to the advisability of imposing 
specific percentage limitations on the 
extent to which present ceiling prices 
could automatically be raised under this 
regulation. This approach was objected 
to by a group of representative manu- 
facturers, and was discarded for a num- 
ber of reasons. In the first place, any 
limitation of this kind would be highly 
arbitrary. Moreover, its impact would 


be most serious with respeet to those 
manufacturers who had cooperated with 
the stabilization program and had 
avoided price increases or held increases 
to a minimum and were now frozen in 
an inequitable position, 


creases in material costs which occurred. 


facturer whose price for any commodity 
under this regulation is in excess of his 
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tion of the Office of Price Stabilization. 
This is a good working instrument, ap- 
plied a broad base, to reach a more 


regulation, supplementary regulations 
may be issued for particular industries 
so as to promote the objectives of the 
price stabilization program. For exam- 
ple, in appropriate cases it may be pos- 
sible to announce a general labor cost 
increase factor, or a materials cost in- 


These and similar techniques will per- 
mit the achievement of much of the 
of a uniform industry regulation, 


F 


i 


matically reflected in increases in price. 
This would result not in price control, 
but rather in rubber-stamped inflation, 

No system of price control can do its 
job if each increase in costs is immedi- 
ately and automatically translated into 
rising prices. Such a policy would 
leave us within the very same vicious 
circle of cost and price increases which 
it must be the primary object of any 
stabilization program to break. 

A substantial defect in any automatic 
escalation formula lies in the fact that 
an increase in the unit price of a pur- 
chased material or service or in the 
wages paid labor does not necessarily 
mean that the unit cost of producing a 
commodity is increased in the same pro- 
portion or even increased at all. Im- 
provements in productivity, economies 
associated with a high level of opera- 
tions, and the effect of volume changes 
on unit fixed costs all operate to destroy 
any exact parallel between material 
prices and wage rates and total cost per 
unit of output. 
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Dn i it is recognized that some of the in- count of cost increases not recognized ; Aig 
creases which will be granted may ex- by this regulation, but only to the extent j 
ceed those which would be required un- that the ultimate pricing standards do 
der an individual adjustment provision not require that such cost increases be 
limited to hardship cases, However, absorbed, 
many such increases would occur inany Even in the administration of this 
event as industry-wide ceilings were is- 5 Be! 
sued, and as companies frozen below the 1 i, 
industry average adjusted to the general 
industry level. Moreover, any industry- ane 
wide ceiling, in restoring equitable price : 2 
relations between competing firms in an 
industry, necessarily gives the more effi- 
cient firms in that industry more satis- crease factor, or both, for application by : 
factory profit margins than the ineff- an entire industry, or to specify a par- 
cient firms, ticular base period for the industry. 
It. is the judgment of the Director : 
that, in the overwhelming majority of ; 
cases, this regulation will not establish | 
generally a higher level of prices than even a 
would be granted through the applica- tion 58 
For these reasons, the regulation does wide disparities between the ae 
not specifically limit the extent to which prices established for competing a | BS 
current ceiling prices may be increased ot the same or similar commodities. 7 85 
‘ in accordance with its provisions. It ote 
does, however, stipulate that any manu- The Problem of Cost Absorption N 
adj t of pre- price 4 
to take account of the increase in manu- 
facturing costs which has occurred since oe 
Korea, this regulation follows the only 5 5 
practicable method of restoring a bal - 
anced and generally equitable price 
structure that is available. This should 5 
not, however, be interpreted as consti- — 
tuting an acceptance or endorsement of . 
the principle of automatic or indefinite 
cost escalation. It would be wholly un- San 35 
review indicates that the increases are — — 
unjustified or excessive, the Director that increases in costs should be auto- So ae 
may take appropriate action to reduce 2 2 eee 
The Interim Character of This — 
Attention should be directed once meet 
again to the fact that this regulation co ee 
is not intended as the final pricing ac- a 5 
just and equitable alignment of manu- ye 
facturer’s prices than was possible under 
The Office of Price Stabilization will : 5 
continue to issue tailored industry regu- 5 
ö lations which utilize provisions geared „ 
to particular industry problems, prac- 
tices, and situations, 
The price levels which will be estab- as See 
lished by any such tailored regulations 
may be the same as those set by this _ ee ae 
regulation, or they may be increased or 1 . 
decreased in accordance with the ulti- = Se 
mate pricing standards developed by the ae 
Economic Stabilization Agency. Higher 
; price ceilings may be needed to take ac- 5 


Any automatic translation of higher 
unit cost into higher prices would de- 
stroy much of the incentive to efficient 
operation. This principle is recognized 
in the methods of calculation prescribed 
in the regulation. Under its provisions, 
a manufacturer can retain the benefits 
which he would normally derive from 
improved production methods. For ex- 
ample, if fewer man-hours are now used 
to produce a commodity than before Ko- 
rea, or if wastage of materials has been 
curtailed, the manufacturer is not re- 
quired to reflect such economies in price 
reductions, but is permitted to retain 
these savings just as he would in a 
normal competitive market. Similarly, 
under any general industry ceiling, there 
is incentive fer each individual manu- 
facturer to increase efficiency. Finally, 
although an industry ceiling regulation 
must assure an adequate level of profits 
to the industry generally, it does not fol- 
low that each individual manufacturer 
must be permitted to retain the unit 
profit margin he enjoyed immediately 
before Korea. 
_ Consequently, the cost - plus principle 

is incorporated in the present regulation 
only to a limited extent. It is used as the 
best available device for reestablishing 
a balanced and equitable price structure 
and should not be construed as implying 
any guarantee of profit levels. Not all 
cost increases are recognized, and in par- 
ticular, neither increases nor decreases 
in certain indirect costs are taken into 
account. This does not mean that the 
cost changes which have not been taken 
into account are any less real than those 
which have. Thus, increases in the sal- 
aries of clerical and administrative per- 
sonnel in the central office are paid in 
the same currency as the higher wages 
of a factory worker. It does mean that 
the impact of these indirect costs on the 
unit cost of a commodity varies with 
volume, and that the regulation is in- 
tended to arrive at an equitable level 
of prices, rather than to guarantee an 
inviolate rate of profits. 


It is particularly important to em- 
phasize that this regulation allows only 
for past increases and carries with it no 
implication that increases which may 
occur subsequently will be treated on 
@ similar automatic basis. The provi- 
sion for recalculation of prices at a date 
in the near future is not intended to do 
more than carry through the necessary 
readjustment of cost-pricé relationships 
which this regulation seeks to achieve. 
The December 31 cut-off date for cal- 
culating the increases in the cost of ma- 
terials which are subject to this regu- 
lation is an interim expedient and is 
too rough a measure for continuing con- 
trol. The recalculation is, therefore, 


It is in the light of this principle also, 
that March 16, 1961, has been stipu- 
lated as the cut-off date for calculating 
increases for materials not subject to 
this regulation, such as imported ma- 
terials, and for increases in wage rates 
and freight costs. Manufacturers whose 
costs may increase after that date be- 
cause of wage increases, or higher prices 
for certain imported materials, or for 
other reasons, may ask why they should 
not be permitted to translate those 
higher costs automatically into higher 
prices. It is, of course, true that cost 
increases after March 15 are just as real 
as those which occurred before that 
date. However, as pointed out above, if 
price controls are to be real and not il- 
lusory, the cost-price cycle must be 
broken at some point, The cut-off date 
of March 15 is one of the ways in which 
the break in this price-cost cycle must 
be accomplished. The date is, to some 
extent, arbitrary, but some date had to 
be set. An earlier date would have in- 
creased the number of individual firms 
and industries which would be forced to 
petition for specific relief, A later date 
would have resulted in an unjustifiably 
high level of prices in too many in- 
stances, Accordingly, the Director has 
selected March 16 as a date which would 
be generally equitable, which would pre- 
vent excessive price increases under this 
regulation, and at the same time mini- 
mize the number of cases requiring in- 
dividual adjustment, or the processing 
by the Director of meritorious requests 
for industry-wide price adjustments. 

It should be emphasized that selection 
of the March 15 date does not mean that 
cost increases after that date will be 
ignored. Rather, it means that they will 
not automatically be reflected through 
an individual firm's application of the 
formula contained in this interim regu- 
lation. Although the Director has de- 
termined that the principle employed in 
this regulation will provide interim ceil- 
ings which are fair and equitable for 
manufacturing industry generally, it is 
of course impossible to make this finding 
individually for each of the hundreds of 
separate industries covered by the regu- 
lation. If it should develop that for any 
industry, the ceilings calculated under 
this regulation do not satisfy the basic 
pricing standards shortly to be promul- 
gated, the industry is invited to submit 
the facts necessary to demonstrate this 
condition. Peculiarities of an industry's 
base period, cost increases between the 
end of its base period and March 15 not 
recognized under this regulation, or cost 
increases after March 15, may unfairly 
reduce an industry's earnings below a 


the adjustment of individual hardship 
cases. The regulation permits a manu- 
facturer who under this regulation would 
be forced to operate at a loss to apply 
for an adjustment of his ceiling prices, 
This provision is not intended to take 
care of losses resulting from unusual or 
seasonal factors which would normally 
cure themselves; nor is it intended & 
provide an inefficient manufacturer with 
a level of prices substantially in excess 
of that which is adequate for the bulk 


. of his competitors. The Office of Price 


Stabilization expects to act upon peti- 
tions for relief submitted under this pro- 
vision promptly, and if no action is taken 
within thirty days after the request has 
been submitted the applicant is permit- 
ted to sell at the prices proposed in his 
petition until the Office has taken final 
action. 


Commodities Exempted From the 

Regulation 

A number of major segments of man- 
ufacturing industry have been exempted 
from this order for varying reasons, 
These exemptions are listed in detail in 
Appendix A to this regulation. The 
commodities exempted include those for 
which specific regulations have already 
been issued or are very close to issuance; 
products for which cost changes are par- 
ticularly difficult to compute under any 
general formula, such as the primary 
mining and metallurgical industries and 
lumber; and certain foods and other 
products to which the application of the 
formula would be peculiarly difficult. Tn 
addition, of course, general exemptions 
from price control previously in fore 
for legal or administrative reasons will 
be continued. 

Almost simultaneously with this regu- 
lation it is expected that parallel regula- 
‘tions embodying the same general prin- 
ciples wilf be issued for the machinery, 
cotton textile, and apparel industries, 
These special regulations will differ from 
this general regulation in detail rather 
than in principle, As in the case of this 
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8 merely the anticipated second stage in normal peace-time level. Upon a proper 
55 restoring price balance. showing of facts, the Director is prepared 
8 to take such action as is required to 
85 make the ceilings generally fair and 
. equitable to each such industry. Nor- 
: mally, such price adjustment might be 
¥ expected to be made in the process of 
8 substituting a more tailored regulation 
15 tor this interim one. 
Adjustment Provision 
: It cannot, of course, be anticipated 
a that any general regulation of this char- 
a acter can cure all cases of hardship or 
‘i inequities imposed by the freeze; nor can 
it avoid imposing hardship in special 
circumstances, It is, therefore, recog- 
nized that provision must be made for 
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general regulation, they will establish 
ceiling prices upon the basis of. pre- 
Korean levels adjusted for the increase 
in manufacturing costs since Korea, but 
the methods of calculations prescribed 
have been modified to adapt them more 
closely to the cost structures of the in- 
dustries they cover. They, too, are in- 
tended to serve as a bridge pending the 
establishment of a final tailor-made 
basis of control. 

These general readjustments of manu- 
facturers prices must, of course, be re- 
dec ted by distributors. Under previously 
issued price regulations, such adjust- 
ments can be made automatically by 
most retailers. It is expected that before 
the effective daté of this regulation, pro- 
vision will be made to permit whole- 
galers generally and retailers not now 
covered by specific regulations to make 
the necessary adjustments in their re- 
spective ceiling prices. In this way bal- 
ance will be restored between prices at 
successive levels of production and dis- 
tribution; and such balance is the essen- 
tial prerequisite to any stable system of 
controls, 

Small Business Exemption 


It is recognized that many small man- 
ufacturing concerns may find it more 
difficult than larger companies to make 
the calculations prescribed in this reg- 
wation, Consequently, any manufac- 
turer whose gross sales during his last 
annual accounting period were less than 
$250,000 may elect to continue to price 
his products under the provisions of the 
General Ceiling Price Regulation rather 
than under those of this regulation. 


Anticipated Effect on the Price Level 


The application of this regulation and 
those accompanying it will, as indicated, 
result in a large number of price changes 
of varying directions and magnitude. It 
is impossible to predict with accuracy 
what the net effect will be upon the gen- 
eral price level, but there is every indica- 
tion that at least a moderate reduction 
of average wholesale prices should re- 
sult, except to the extent that rising 
costs of farm products below parity and 
controlled imported materials have to 
be reflected, In general, manufacturers 
Maintained customary mark-ups on the 
cost increases sustained between June 24 
and January 26 (the date of the GCPR). 
This regulation permits no mark-up on 
these increased costs. To the extent 
that some manufacturers raised their 
prices in anticipation of cost increases 
that did not occur, or in order to have 
& favorable base price in the event of an 
anticipated price freeze, still larger roll« 
backs will ensue, 


Consultation With Industry Represent- 
atives 


The wide coverage of this regulation 
made it a practical impossibility to con- 
sult in detail with representatives of all 
the industries affected. However, con- 
sultations were held with a special group 
of business leaders selected from many 
major branches of industry, and their 
advice and suggestions were given the 
most careful consideration in the formu- 


lation of the final regulation. Consulta- 


tions were also held with a group of ac- 
counting specialists with respect to the 
cost-accounting features of the regula- 
tion, and its provisions were informally 
discussed with numerous representatives 
of different industries. 


Findings of the Director 


In the judgment of the Director of 
Price Stabilization, the issuance of this 
regulation is imperative to iron out the 
distortions in the structure of manufac- 
tured goods prices which were frozen 
by the GCPR. The Adjustment of these 
distortions cannot await the necessarily 
lengthy process of issuing tailored regu- 
lations on an industry-by-industry basis. 


To permit such delay would be to court 


disastrous effects upon production and 
distribution. By easing the immediate 
pressures, this regulation will provide 
the time needed to work out a more pre- 
cise and fully integrated system of con- 
tinuing controls. Work on such a sys- 
tem, which has been under way at a con- 
stantly increasing pace ever since the 
issuance of the GCPR, will now be fur- 
ther accelerated. 


Bec. 


CEILING PRICES ESTABLISHED 
CEILING PRICES FOR COMMODITIES DEALT IN 
BETWEEN JULY 1, 1949, AND JUNE 24, 1950 


8. How to determine your ceiling price for a 
commodity you sold or offered for sale 
between July 1, 1949 and June 24, 1950, 


BASE PERIOD PRICE 
4. Base period, 
6. Category. 
6. How to obtain your base period price. 
now TO CALCULATE THE LABOR COST ADJUSTMENT 


business. 
9. How to calculate “the labor cost 


12. Omission 
terfals from your calculations. 

18. Method 1 ( method). 

14. Method 2 (Individual commodity meth- 
od) 


17. General nature of these instructions, 
18. How to compute the net cost to you of 


19. How to compute net cost as of the 
plicable prescribed dates where you 


qua: 

20. Inclusion of tion costs in the 
computation of net cost of a manufac- 
turing material as of a prescribed date, 

21. Calculation of the increase in net cost 
per unit of materials covered by Ap- 
pendix C. 

22. How to calculate “the materials cost ad- 
— 4 for joint products or by- 


produc 

of a manufacturing material which is 
produced in one unit of your business 
and transferred to another unit of your 


24. General nature of these provisions. 

25. Rounding ceiling prices. 

26. Retention of GR ceiling price where 


27. Reiirement for reduction of your 

prices as otherwise determined for 

material, 


a delivered basis for incréases in trans- 


15. Method 8 (Product line method using 
best selling commodity). 
10. Method 4 (Composite bill of materials 
method), 
SPECIAL INSTRUCTIONS TO BE FOLLOWED IN ca- 
CULATING THE MATERIALS COST ADJUSTMENT 
ar @ manufacturing material as of 
scribed date. 
“an are 
clal using a substitute material not used 
og during the base period or used in lesser is * tae 
1 
nue 
take 
cess SPECIAL PROVISIONS RELATING TO CEILING PRICES 
bulk 
aken 
has 
‘mite 
final portation costs. 
29. Optional method for determining a uni- 5 r 
form ceiling price for 4 
manufactured in more than one plan 
REGULATORY PROVISIONS CEILING PRICES YOR NEW COMMODITIES, EW 
SELLERS AND SALES TO NEW CLASSES OF FUR- 
— COVERAGE CHASERS 
fering only by reason of minor changes 
ail in from commodities whose ceiling prices é eat 
The are established under this regulation, tie 
se for $1. Optional method for determining 
ing prices for packaged commodities 
N to reflect cost increases since your base ae 
ance; by changing size or quantity, 
par $2. ing prices for new commodities falle 
ing within categories dealt in during 
r any your base period. 
mary 39. Ceiling prices for commodities in new 
s and categories, for new sellers and for sales : oe ee 
to an entirely new class of purchaser,” 5 
2 MISCELLANEOUS PROVISIONS 
t. 10 84, Sellers who cannot price under other . 5 
tions — Export sales. 
of how to calculate Prohibition against redetermination of 
8. How to caloulate "the labor cost adjust- 
regu ment” upon the basis of your entire 
— celine prs ond an 
prin- ment” upon the basis of a unit of your factors”. 
inery, business. 40. Adjustable pricing. 
ries, no. TO CALCULATE THE MATERIALS COST 41, Petitions for amendment. 5 
* ADJUSTMENT 42. — regulations. 
43. Adjustment of ceiling prices where over - „ 
rather Manufacturing in operations results. 
General description methods avall- “conversion steel” in 
of this able. + “the materials cost 


Temporary adjustments to carry out 
existing contracts. 

Records and reports. 

Definitions and explanations, 

Prohibitions. 

Charges lower than ceiling prices. 

Evasion. 

. Penalties. 


Avrnoarry: Sections 1 to 51 issued under 
sec, 704, Pub. Law 774, sist Cong. Interpret 
or apply Title IV, Pub. Law 774, sist 3 
E. O. 10161, Sept. 9, 1980, 15 F. R. 6105, 3 
1960 Supp. 


Section 1. Sellers and sales covered 
by this regulation. This regulation 
covers you if you are a manufacturer 
located in the United States (not includ- 
ing territories or possessions) or the Dis- 
trict of Columbia. It applies to any 
gale of any commodity as to which you 
are the manufacturer, except sales of 
commodities listed in Appendix A and 
gales at retail. With these exceptions, 
the General Ceiling Price Regulation is 
superseded by this regulation as to man- 
ufacturers in the United States or the 
District of Columbia. If, however, your 
gross sales for your last complete fiscal 
year were less than $250,000 you may 
elect not to use this regulation, but if 
you so elect, you may not use this regu- 
lation for any of your commodities, 

CEILING PRICES ESTABLISHED 


Bec. 2. Ceiling prices established by 
this regulation. This regulation estab- 
lishes ceiling prices for commodities dealt 
in between July 1, 1949 and June 24, 1950, 
and for new commodities introduced 
subsequent to June 24, 1950. There are 
also special provisions relating to (a) 
rounding ceiling prices, (b) retention of 
ceiling prices established under the Gen- 
eral Ceiling Price Regulation where the 
change in price is less than 1 percent, 
(e) reduction of ceiling prices to reflect 
any increase in the value of scrap or 
waste material, (d) adjustment of ceil- 
ing prices quoted on a delivered basis for 
increases in transportation costs, and 
(e) adjustment of ceiling prices for com- 
modities manufactured in more than one 
of your plants. 

CEILING PRICES FOR COMMODITIES DEALT IN 
‘BETWEEN JULY 1, 1949 AND JUNE 24, 

1950 

Bec. 3. How to determine your ceiling 
price for a commodity you sold or of- 
Jered jor sale between July 1, 1949 and 
June 24,1950. (a) Your ceiling price to 
your largest buying class of purchaser 
for sale of a commodity which you sold 
or offered for sale at any time between 
July 1, 1949 and June 24, 1950, is your 
base period price for the commodity, 
plus “the labor cost adjustment” and 
“the materials cost adjustment”. Seo- 
tion 47 (Definitions) explains the mean- 
ing of “your largest buying class of pur- 


chaser”. Sections 4 through 6 tell how 
to obtain your base period price, Sec- 
tions 7 through 9 tell how to calculate 
“the labor cost adjustment”, Sections 
10 through 16 tell how to calculate “the 
materials cost adjustment”. If you do 
not wish to make either of these calcula- 
tions you may use your base period price 
as your ceiling price to your largest buy- 
ing class of purchaser. If you wish to 
calculate only one of the acijustments 


(b) Your ceiling price for sale of the 
commodity to your largest buying class 
of purchaser must be consistent in every 


(c) Your ceiling price for sale of the 
commodity to your other classes of pur- 
chasers to whom you made sales during 


: 
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t purchaser. 
of purchasers you must maintain all cus- 
tomary delivery terms, cash, trade and 


24, 1950 or any previous calendar quar- 
ter ended not earlier than September 
30, 1949, which you may elect to use. 
Whatever base period you elect must be 
used for all commodities in the same 
category. There is an exception in case 
of a commodity which you did not de- 
liver during that base period, and which 
you did not make the subject of a writ- 
ten offer for delivery during that base 
period, and for which you did not have a 
price list in effect during that base pe- 
riod, In that case you may use for that 
commodity any other base period per- 
mitted under this section. 


Bec. 5. Category. “Category” refen 
to a group of commodities which ay 
normally classed together in your indus. 
try for purposes of production, account. 
ing or sales. This is the same definition 
as used im section 4 (e) of the General 
Ceiling Price Regulation. You may, 
however, exclude from any category any 
commodity or group of related commodi. 
ties for which the base period you have 
elected to use for the category is unrep- 
resentative because of special seasonal 
characteristics of that commodity or 


‘group of related commodities. In that 


case, treat the commodity or related 
group of commodities as constituting 3 
separate category. 

Src. 6. How to obtain your base period 
price. Your base period price for a com- 
modity is obtained as follows: 

(a) If, during your base period, you 
delivered the commodity or contracted 
in writing to sell the commodity at a firm 
price, you find the highest price to your 
largest buying class of purchaser at 
which such a delivery or such a contract 
of sale was made. 

(b) If you did not make such a deliy- 
ery or contract, you find the highest 
price at which you made a written offer 
for base period delivery to your largest 
buying class of purchaser. 

(c) Instead of the price under para- 
graph (a) or (b) of this section you may 
use your price, to your largest buying 
class of purchaser, which you announced 
in writing in a price list, catalogue, or 
similar statement showing your prices 
for one or more commodities. To use 
this paragraph (c) you must either have 
announced the prices during your base 
period, or have announced them previ- 
ously and had them in effect during your 
base period. Also you must have com- 
municated the prices to the trade or 3 
substantial number of customers in your 
customary way. Further, you must have 
made substantial deliveries at thes 
prices after your written announcement 
of the prices. If you use this paragraph 
(e) for any commodity you must a 
use it for all other commodities covered 
by the same announcement. 

(d) If your base period price includes 
any excise, sales or other similar tax 
which is not separately stated, you must 
follow the instructions contained in 
section 36. 

(e) If your base period price is en- 
pressed as a list price less discounts, you 
may make the adjustments of the base 
period price under section 3 (a) upon 
the basis of the net price to your largest 
buying class of purchaser. 


Ezample; Your base “list” price for 


period 
commodity A is $12 less a 20 percent discount 
to your largest buying class of purchase? 
. “The labor cost adjustment” and the ma- 


a — you may do so, in which case you will 
i add only the amount of that one ad- 
; justment to your base period price. — 
: respect with your base period price, e. g., 
5 it must carry all customary delivery 
5 terms, cash, trade and volume discounts, 
2 allowances, premiums and extras, deduc- 
5 tions, guarantees, servicing terms and 
8 other terms and conditions of sale. 
. volume discounts, allowances, premiums 
and extras, deductions, guarantees, serv- 
icing terms and other terms and condi- 
8 tions of sale which you had in effect 
i during your base period, An explana- 
a tion of what is meant by “class of pur- 
val chaser” is found in section 47 (Defini- 
tions), 
5 BASE PERIOD PRICE 
5 Sec, 4. Base period. “Base period” 
1 refers to the period April 1 through June 
: _ terials cost adjustment” which you are per 
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(f) If, during your base 
customarily produced the same 
modity at two or more manufacturing 
establishments of your business and sold 
it at different prices depending upon the 
place of production, you must obtain a 
separate base period price and deter- 
mine a separate ceiling price for each 
such establishment. 


Bec. J. General description of how to 
calculate “the labor cost adjustments”, 
Sections 8 and 9 tell how to calculate 
“the labor cost adjustment”, The cal- 


labor cost adjustment factor will be ap- 


(a) Find the dollar amounts of your 
net sales and of your factory payroll 
for your entire business for your last 
fiscal year ended not later than Decem- 
ber 31, 1960. You may not include in 


administration, sales and advertising, or 
research, or in making major repairs or 
replacement of plant or equipment or 
in expansion of plant or equipment. 
Labor used in factory supervision, pack- 


aging and handling, ordinary mainte- 
nance and repair of plant or equipment, 
or in materials control, testing or in- 
~ spection may, however, be included. 
(b) Divide the dollar amount of your 
factory payroll found under paragraph 


2 


payroll”, You may add to your recom- 
puted payroll a dollar amount to reflect, 
for the labor covered by that payroll, any 


centage is referred to as your “wage 
(e) Multiply your labor cost ratio de- 


factor.” 
(f) Multiply the base period price of 


iii 


sions of section 6 (a) as to what may be 
meluded in factory payroll apply. 

(b) Using the data found under para- 
graph (a) of this section you make the 
calculations prescribed in paragraphs 
(b), (e), (d), (e) and (f) of section 6, 
for the unit of your business to which 
the data relate. This will give you “the 


labor cost adjustment” to be added to - 


the base period price in accordance with 
section 3 (a). 

(c) This section may be used only for 
commodities produced in the particular 
unit of your business to which the net 
sales and factory payroll data relate, 
and must be used for all commodities 
produced in that unit. 

HOW TO CALCULATE THE MATERIALS COST 

ADJUSTMENT 


Sec. 10. Manufacturing material. You 
will need to become familiar with 


the term “manufacturing material’ in 


the following sections. It refers to & 
materia) entering directly into the com- 
modity being priced or used directly in 
the manufacturing processes from which 
the commodity results, together: with 
packaging materials, containers (other 
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are 44.54. You take 80 percent of $12, thus (b) 
use applying the 20 percent discount. The re- percent. This is your labor cost ratio. b es 
unt sulting amount, 69.60, plus 63.64 equals (e Your factory payroll for the week _ aaa 
* 919.44, your “net” ceiling price to your larg- ended June 24, 1060, was je 
ition est buying class of purchaser. You can fig- quired exclusions having been m ee 5 
effect March 15, 1961, the payroll 1 5 
may, centage (8 deen 96,500. in addition’ you 
ony the a ted longer paid vacations a „ 
equivalent 

have — sales, hour. Then 
sonal the increased “fringe benefits” add an extra es, io 
$100 per week to your factory labor cost for 5 „5 
your the March 15 period. This makes your 
that computed payroll at March 15 wage rates * . 
() divided by 96,000 is 10 percent. 

ended not later than the end by 18 
our base period (if your base period 
8 percent, This ts labor cost adjust~- 
2 pril 1 through June 24, 1950, you ment factor. 
period ended (1) your base period price was $100, you 
1960). The Multiply $100 by percent, giving 68. “the 

acted (Definitions), 9. How to caloulate “the labor 
firm as “your base cost adjustment” upon the basis of a unit ee 7 at 
your what the dol- vour Dusiness. To calculate “the 
tract would have been upon the basis of your t ® unit of your business, you do the e 
. WA8e rates in effect on March 15, 1961. following : See 
aan. culations under both sestions are This is referred to as “your récomputed (a) Pind the dollar amounts of your 8 
ghest signed to yield an average percentage net sales and of your factory payroll for OE 
offer increase in your factory labor cost based your last fiscal year ended not later than . 
irtest upon net sales and factory payroll data December 31, 1950, relating to a unt „„ 
for your last fiscal year ended not later fmerease between the end of your base ot your business for which you regularly „ ste 
para- than December 31, 1960. This percent- Leriog and March 18, 1961, in the cost to maintain separate accounts and in which ches 
age is referred to as your “labor cost yo. of insurance plans, pension contri- the commodity being priced is produced, 
uying adjustment factor”. Under section 8 butions for current work, paid vacations You must include in net sales the value, am 5 
unced the net sales and factory payroll data and similar “fringe benefits”. You may as shown on your records, of any transfer 1 5 
m. are for your entire business and the labor make the calculations called for by this of a commodity or material from that | ees 
prices cost adjustment factor will be appli@d paragraph in whatever appropriate way unit to another unit of your business, If 3 Bie 
= uniformly to the base period prices of ig best adapted to your accounting ree- your records do not show a value You am oe 
have all of your commodities, Under section ors and your basis of wage payments, may not use-this section, The provi- . mete 
bas 9, the net sales and factory payroll data 6. ¢ hourty rates, plece-work, or any _ 5 
previe are for a unit of your business and th® other system of wage payments used by i Se 
com. plied uniformly to the base period prices Divide the daher amount of the 
or of all commodities produced in that  gigerence between your recomputed pay- 1 
have the several units of your business have base period payroll. The resulting per- 1 5 5 
these experienced significantly different labor = F 
pment cost increases, it will probably be to 
graph your advantage to use jection 9 so as ee 
t also to reflect these differences more appro- rived under paragraph (b) of this sec- en 
wvered priately. . tion by your wage increase factor de- 
ak Sec. 8. How to calewlate “the labor Ted under paragraph (d) of this ba- ee 
2 cost adjustment” upon the basis of your tion. The resulting percentage is re- . 
1 enttre business, To calculate “the labor erred to as your “labor cost adjustment 5 
entire business, you do the following: 
the commodity being priced by your 
is labor cost adjustment factor. The re- 
you sulting amount is the labor cost adjust - 
— 
argest factory payroll, labor used in general (g) If you use this section, it must be a | oh: 5 
4 used for all of your commodities. 1 5 
— Bzample: (a) Your fiscal year is the cal- 
chase? endar year. Your net sales for the twelve 5 
0 ma months ended December $1, 1950, were 4. has 
re per $1,900,000. Your factory payroll for the 5 
year was $300,000 (the required exclusions ; 5 


than returnable containers), purchased 
fuel, steam or electric energy, and sub- 
contracted industrial services which are 
directly related to the manufacture of 
the commodity. The term does not in- 
clude materials or sub-contracted in- 
dustrial services used in replacing, main- 
taining or expanding your plant and 
equipment, nor other materials or sup- 
pliesahe use of which is not directly de- 
pendent upon the rate at which you 
Manufacture the commodity being 
priced. 

Sec. 11. General description of the 
methods available. (a) There are four 
alternative methods available to you for 
calculating the materials cost adjust- 
ment.” You should use the one best 
suited to your particular situation. Only 
manufacturing materials may be taken 
into account in your calculations and 
you will measure their change in cost to 
you between prescribed dates. You are 
permitted, however, to omit any manu- 
facturing material which is not signifi- 
cant or whose cost has not decreased 
between the prescribed dates. This sec- 
tion contains ony genera! descriptions, 
as an aid in understanding. The exact 
provisions which are in the following 
sections are controlling. 

(b) (1) Method 1. Method 1 allows 
you to measure the increase in your 
manufacturing materials costs upon the 
basis of a unit of your business not 
larger than a plant, or, if you have only 
one plant, upon the basis of your entire 
business. Under this method, which is 
set forth in section 13, you calculate a 
percentage increase in your manufac- 
turing materials costs upon the basis of 
net sales and materials put into produc- 
tion during a yearly accounting period. 
If you make the calculations upon the 
basis of your entire business, you apply 
the percentage increase uniformly to 
all of your commodities. If the calcula- 
tions are upon the basis of separate units 
of your business, you apply the percent- 
age increase for each unit uniformly to 
all of the commodities produced in that 
unit. There are specific limitations 
upon the use of this method where you 
have had significant substitution of 
materials. 

(2) Method 2. Method 2 is for an in- 
dividual commodity and is based upon 
the increase in your unit manufacturing 
materials cost for that commodity. 
Under this method “the materials cost 
adjustment” will ordinarily differ for 
each commodity. You should probably 
use this method, therefore, if the vari- 
ous commodities you produce have had 
substantially different material cost in- 
creases since the end of your base period, 
or vary widely from each other in the 
ratio between unit manufacturing ma- 


— 


terials cost and sales price. This method, 
however, is more burdensome because it 
requires a separate calculation for each 
commodity. 

(3) Method 3. Method 3 is for a 

product line and is based upon the in- 
crease in your unit manufacturing ma- 
terials cost for the best selling commod- 
ity in the product line. A percentage 
figure for this increase is derived which 
is applied to the base period price of 
each commodity in the product line. 
This method may be more appropriate 
than Method 2 if you have a number of 
cloSely related commodities whose ma- 
terial cost increases have been about the 
same. 
(4) Method 4. Method 4 may also be 
used for a product line or it may be 
used for a category. It is based upon 
the increase in the cost of the bill of 
materials used in producing the goods 
sold during an accounting period of three 
months or less. Like Methods 1 and 3 it 
yields a uniform materials cost adjust- 
ment factor for all commodities in the 
product line or category. If your records 
are in a form which permits you to use 
this method, you may find it simpler to 
apply than Method 1. 

(e You may select whichever one cf 
the four methods you consider best 
suited to the nature of your business and 
most adaptable to the records you main- 
tain. If you select the first, third, or 
fourth method, you must use it for each 
commodity in the particular unit of 
business involved (or for all of your 
commodities if your calculations are 
based upon your entire business), prod- 
uct line or category. 


Sec. 12. Omission of certain manufac- 
turing materials from your calculations. 
Under any of the four alternative meth- 

/ods which you use for calculating “the 
materials cost adjustment” you may 
omit from your calculations any man- 
ufacturing material which is not sig- 
nificant or whose cost to you has not 
decreased between the prescribed dates. 
Consequently, a reference to “each man- 
ufacturing material” under any of the 
four methods means each such material 
you are including in your calculations. 


Sec. 13. Method 1 (Aggregate meth- 
od). To calculate “the materials cost 
adjustment” under this method, you do 
the following: 

(a) Pind the dollar amount of your net 
sales for your last fiscal year ended not 
later than December 31, 1950, for your 
entire business, or for a unit of your 
business for which you regularly main- 
tain accounts and in which the com- 
modity being priced is produced. You 
may not, however, use your entire busi- 
ness for this calculation if you operate 
more than one plant. Nor may you use 


of your business which includes 
tput_of more than one plant, al- 
though you may use a unit less inclusive 
than a plant. If you use a unit of your 


amount of the change in net cost per 
unit of the material to you Between the 
end of your base period and December 
31, 1950. The term “end of your base 
period” is explained in section 47 (Defi- 
nitions). For any material listed in Ap- 
pendix B you may figure the change to 
March 15, 1951, and for any material 
listed in Appendix C you may include the 
increase to any current date subject to 
the limitations in section 21. Before 
starting to figure the change in net cost 
per unit of the material, you should read 
carefully the instructions contained in 
sections 17 through 23. 

(c) Add together the resuting figures 
derived under paragraph (b) of this sec- 
tion which represent increases in net 
cost. Do the same with the resulting 
figures which represent decreases in net 
cost. Subtract the total of the de- 
creases from the total of the increases. 

(d) Divide the final figure derived un- 
der paragraph (c) of this section by the 
amount of your net sales found under 
paragraph (a) of this section. The re- 
sulting percentage is referred to as your 
materials cost adjustment factor“. 

(e) Multiply the base period price of 
the commodity being priced by your ma- 
terials cost adjustment factor. This 
will give “the materials cost adjustment” 
to be added to the base period price in 
accordance with section 3 (a). 

(f) If you use this section and your 
calculations are based upon your entire 
business, the materials cost adjustment 
factor which you derive must be used for 
all of your commodities. If your caleu- 
lations are based upon a particular unit 
of your business, the materials cost ad- 
justment factor which you derive must 
be used for all commodities produced in 
that unit and may not be used for com- 
modities produced in any other unit of 
your business. 

(g) You may not use this section if 
you have replaced, in any significant de- 
gree, the materials used by you during 
your base period with lower-priced sub- 
stitute materials. (For example, if you 
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See re Se ee 


business, you must include in net sales 
: the value of any commodity or material 
: transferred from that unit to another 
unit of your business, The value shall 
be that shown in your records. If your 
records do not show a value, you may 
not use that unit of your busifiess for 5 
making your calculations. 
8 (b) Multiply the physical amount of * 
5 each manufacturing material which you 
: used during the same fiscal year either 
in your entire business or in a unit of 
: your business, whichever you are calcu- 
: lating on, by the dollars-and-cents 
4 | | 
= 


are a manufacturer of rubber automobile 
tires, and you are now using a signifi- 
cantly larger percentage of synthetic 
rubber than you did in your base period, 
you may not use Methed 1.) 


14, Method 2 (individual com- 
modity method). To calculate “th® ma- 
terials cost adjustment” under this 
method, you do the following: 

(a) Pind the physical amount of each 
manufacturing material which you nor- 
mally used in your base period per unit 
of the commodity being priced. 

(b) Multiply this physical amount of 
each of these manufacturing materials 
by the change in ita net cost per unit to 
you between (1) the last day of the base 
period you elected for the commodity 
being priced and (2) December 31, 1950. 
For any material listed in Appendix B 
you may figure the change to March 15, 
1951, and for any material listed in Ap- 
pendix C you may figure the change to 
a current date subject to the limitations 
in section 21. Before starting to figure 
the change in net cost, you should read 
caretully the instructions contained in 
sections 17 through 23. 


| (c) Add together the resulting figures 


cordance with section d (a). 


brample: The commodity you are pricing 
manufacturing mate- 


per 
and ma- 
gallon. 
unit of material A on your last invojce 
fore December 81, 1960 50 for 
material B it was still 
is listed in Appendix B; 
to March 16, 1951 was 


2 


multiplied by 50 cents equals 80 cents, 
adcition, the commodity was enameled 
you by an outside contractor at a cost 


age 


$1.00 per unit before Korea, and the price 
for the service as of March-15, 1951 was 
$1.25, a difference of 26 cents. Your mate- 


tials cost increase for the commodity 
therefore, $2.60 for material A, 60 cents 
material C, and 26 cents for the enameling 
service, or a total of 68.25. This is “the ma- 
trials cost adjustment”, 


Sec,15, Method 3 (Product line 
method using best selling commodity). 
This method is essentially the same as 
Method 2 except that the calculations 
are made for the best selling commodity 
in line. To calculate the ma- 
terials cost adjustment” under this 
Method, you do the following: 


is 


(a) Select the best selling commodity 
in the product line of which the com- 
modity being priced is a part. 

(1) “Product line” refers to a group 
of closely related commodities which dif- 
fer in such respects as style, model or 
size and which are normally classed to- 
gether as a product line in your indus- 
try. Generally speaking, each commod- 
ity in the same product line must serve 
the same purpose and must be made by 
the same manufacturing process from 


substantially the same materials. A 


product line may never be broader than 
a category and usually will be narrower, 
The relationship between the commodi- 


For example, stripped, standard and de- 


your base period. 

(b) Using the best selling commodity, 
make the calculations prescribed in sec- 
tion 14. This will give “the materials 
cost adjustment” for the best selling 
commodity, i. e., the amount to be added 
to its base period price, 


(2) December 31, 1960, in net cost 


to you per unit of the material used, 


(c) Divide “the materials cost adjust- — 


ment” by the base period price of the 
best selling commodity; The resulting 
percentage is referred to as your “ma- 
terials cost adjustment factor.” 

(4) Apply your materials cost adjust- 
ment factor to the base period price of 
each commodity in the product line, 
The resulting figure for each commodity 


115 


any material listed in Appendix B 
you may figure the change to March 15, 
1051 and for any material listed in Ap- 


in sections 17 through 23. 
(d) Divide your increase in manufac- 


price in accordance with section 3 (a)/ 
1 You may use this section only if 
you use it for each commodity included 
in the product line or category. : 
SPECIAL INSTRUCTIONS TO BE FOLLOWED I 
CALCULATING THE MATERIALS COST ADq 
JUSTMENT 
Sc. 17. General nature of these ine. 
structions, Section 18 will apply to your 
calculations irrespective of which of the 
four alternative methods you use, Sec- 
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period ot three months or less ended not 5 3 
later than the last day of your base 5 ae 

period (or H your base period is April 1 J „ 

through June 24, 1980, ended not later - na 

than June 30, 1950). You must include : oe 
in net sales the value, as shown in your . 5 

records, of any transfer of a commodity ie eer 
in that product line or category to an- 

other unit of your business. If your 

records do not show a value, you may 3 1 

not use this section for that product 

Une or category. 

each manufacturing material used in 
producing the commodities in that prod- : 5 

uct line or category sold in that account- 7 es 

ties will normally be substantially closer img period. (Note that, in contrast to a oh oe 
in a product line than in a category, Method 1, you find here the physical bill = ek 
used in producing the goods 

luxe models of refrigerators are separate bold in a short accounting period; while, 3 5 
(2) “The best selling commodity” re- dunntities of materials used, 1. 6. put ; 5 
fers to the commodity in product line inte the production process, in an annjj th Se 

which accounted for the greatest dollar ®°counting period). Be ite 
volume of sales in the product line in ©) Multiply this total physical 3 pie 

amount by the dollars-and-cents change, 4 eae 
between (1) the end of your base period Ef. 5 

end ¶ —ů. !! 
— 
2222 
derived under paragraph (b) of this 
section which represent increases in net * ah 
ficures which represent decreases in net a current date subject to the limitations : eee 
cost. The difference between these to- 21. Add together the result- N 5 
tals is “the materials cost adjustment” to which represent increases in „ en 
be added to the base period price in ac- the same with the result- „„ ae 
rials. For each unit of the commodity, you 
require 6 pounds of material A, 10 pounds Before starting to fig- 2 „ 
of material B, and 1 gallon of material ©. ig “the materials cost adjustment” to be m net cost you should i 5 
added to the base period price ot 

3 (a), 

(e) If you use this section it must be turing materials cost derived under para- est 

used for each commodity in the prod- graph (c) of this section by the amount ; oe 
by calculations, (a) of this section. This percentage is 
tween 61.50 and 81.00) Ezample: You have referred 1 as ov “materials cost ad- ee 
wore 68, $19 and $19, ree (e) Apply your materials cost adjust~ 

ment factor derived under paragraph (d) 

modity calculated under section 14 of this section to the base period price ‘ 8 
ẽ 
ment” com sulting figure is “the ma 1 5 

22 tment” to be added to the base period ee 

commodity, 20 percent of $12, or $2.40. pe 1 * 

Sc. 16, Method 4 (Composite bill of 
materials met od). Under this method 
you make your calculations for the in- 7 5 
cost for a product line or a category. To . a 

calculate the materials cost adjust- 

ment” under this method, you do the _ Ba 
following : 
commodities in the product line or cate- Pan 

gory for your last complete accounting aa ue 

„%%% 


tions 19 through 23 may be applicable to 
you depending upon whether you are 
covered by certain described situations 
which are briefly indicated by the sec- 
tion heading and opening sentence of 
the section, 


Sec. 18. How to compute the net cost 
to you of a manufacturing material as 
of @ prescribed date. Under any of the 
four alternative methods you may use 
for calculating “the materials cost ad- 
justment,” you must figure the change, 
between prescribed dates, in the net cost 
to you per unit of each manufacturing 
material included in your calculations. 
(The earlier “prescribed date” is June 
24, 1950, or another date depending on 
the base period you elected, The later 
“prescribed date” is December 31, 1950, 
March 15, 1951 or a current date as per- 
mitted by section 21). To determine 
the net cost to you per unit of a manu- 
facturing material as of a prescribed 
date, you use the frst of the following 
prices available to you. In no event may 
the price you use be in excess of the ceil- 
ing price under a ceiling price regulation 
in effect on the date of issuance of this 
regulation. If you use paragraphs (e), 
(da) or (e) of this section, you must dis- 
regard any price based upon a depar- 
ture from your normal buying practices, 
Such a departure would include quanti- 
ties smaller than those you usually pur- 
chase or contract for, or use of a more 
distant or different class of supplier 
(other than the United States), or use 
of subcontracted industrial services in 
an amount in excess of that used in your 
base period. For example, you must dis- 
regard any price based upon a change 
in your source of supply from a manu- 
facturer to a reseller or warehouseman 
or from a domestic to a foreign source of 
supply. Likewise, you must disregard 
any price which is based upon a pur- 
chase of conversion steel, except as per- 
mitted in section 44. 

(a) The exchange quotation for the 
nearest monthly contract as of the close 
of business on the prescribed date (or 
the nearest preceding date for which 
such a quotation is available) for any 
commodity traded regularly upon a 
commodity exchange operating under 
the jurisdiction of the Commodity Ex- 
change Authority or the Sugar Ex- 
changes and you must use the quotation 
for both of the prescribed dates. Also 
you must use the same commodity ex- 
change for both of the prescribed dates. 
If the commodity is one which is not 
itself quoted on such an exchange, but 
another grade of that commodity is so 
quoted, you may use the exchange quota- 
tion for such other grade provided you 
do so for both of the prescribed dates, 


(b) The selling price for rubber as 
of the prescribed date established by 
an agency of the United States Govern- 
ment, 

(c) The net price per unit of the ma- 
terial shown on the invoice for the last 
delivery of the material to you prior to 
the prescribed date. If, however, the 
delivery was received more than 30 days 
prior to the prescribed date or was pur- 
suant to a contract bearing a firm price 
entered into more than 60 days prior to 
the prescribed date, you may not use 
this paragraph (e). If within 30 days 
prior to each of the applicable prescribed 
dates, you received more than one de- 
livery of the same manufacturing mate- 
rial, you must use an average price for 
each such date. You obtain this aver- 
age price by dividing the net amount 
you paid for all deliveries of the mate- 
rial during each of the 30-day periods 
by the total number of units of the ma- 
terial delivered to you during each pe- 
riod. The average price for each period 
is the price you use for each of the 
respective prescribed dates. 

(d) The net price per unit of the ma- 
terial stipulated in the written contract 
for the material which you entered into 
last prior to the prescribed date, pro- 
vided that it was entered into not more 
than 60 days prior thereto, 

(e) The net price per unit of the mate- 
rial stipulated in the written offer Jor 
sale of the material to you made last 
prior to the prescribed date provided that 
the offer was made within 60 days prior 
to the prescribed date and that you still 
have the written offer or obtain a copy 
of it from the offerer. 

(f) If none of the foregoing is avail- 
able to you for one or both of the appli- 
cable prescribed dates, you may apply to 
the Director of Price Stabilization, Wash- 
ington 25, D. C., for an appropriate in- 
crease in the cost of the manufacturing 
material for use in your calculations. 
If you make such an application, you 
must refer specifically to this paragraph; 
you must describe the commodity being 
priced and the manufacturing mate- 
rial; you must propose the amount of 
increase per unit of the manufacturing 
material you consider appropriate 
based upon what you would have paid 
for the material if you had purchased it 
on each of the applicable prescribed 


is applicable; and you must state the 
base period price of the commodity and 
the ceiling price you propose, You must 
file this application before using the in- 
crease you propose, Although you need 
not await a reply from the Director of 
Price Stabilization, he may at any time 
disapprove the increase you propose, 


stipulate the amount of increase which 
he will approve or request additional 
information. 

uc. 19. How to compute net cost aj 
of the applicable prescribed dates where 
you are using a substitute material not 
used, during the base period or used in 
lesser quantities, In the case of a sub- 
stitute material not used by you during 
the base period (or used in lesser quan- 
tities or proportions) in the manufac. 
ture of the commodity being priced, you 
must, if you are using Methods 2, 3, or 4 
for calculating “the materials cost ad- 
justment”, compute the net cost to you 
as of the end of your base period of the 
physical amounts of the materials nor- 
mally used by you in your base period 
and the net cost to you as of December 
$1, 1950, March 15, 1951, or a current 
date, whichever date is applicable, of the 
physical amounts of the materials nor- 
mally used by you now. Since this cal 
culation cannot be made accurately un- 
der Method 1 (section 13), you may not 
use that method for any unit of your 
business in which you are now using 
significant quantities of a substitute ma- 
terial whose current unit cost is lewer 
than the current unit cost of the mate- 
rial used by you during the base period, 
However, if the current unit cost of the 
substitute material is the same or higher 
than the current unit cost of the mate- 
rial used by you during the base period, 
you may use Method 1, but without mak- 
ing any allowance for the higher cost of 
the substitute material. 

Sud. 20. Inclusion of transportation 
costs in the computation of net cost of @ 
manufacturing material as of a pré- 
scribed date. If a quotation, involes, 
contract, or written offer which you use 
under section 18 did not include trans- 
portation costs for delivery of the ma- 
terial to you, you may add the actual 
amount of the transportation costs which 
you paid or would have paid for delivery 
of the material to you, provided that v0 
include them in your determination of 
the net price of the material as of both 
dates. 


Sc, 21. Calculation of the increase & 
net cost per unit of materials covered 
by Appendiz C—(a) General description 
of this section, You will be concerned 
with this section only if a manufactur 
ing material you propose to include in 
your calculations of “the materials cost 
adjustment” is one of the agricultural 
commodities listed in Appendix C or a 
product processed therefrom. Appen- 
dix C lists certain agricultural commodi- 
ties selling below the minimum prices 
required to be reflected to producers by 
section 402 (d) (3) of the Defense Pro- 
duction Act of 1956. The following par- 
agraphs of this section contain, among 
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ing 
yo 
the 
are 
sul 
(d) 
dates; you must set forth in detail sup- 
4 porting reasons and why this paragraph 


other things, special instructions relat- 
ing to the particular dates to be used in 
your calculations of cost increases of 
these commodities. 

(b) Calculation by manufacturers of 
food products, If the commodity you 
are pricing is a food product you may, 
gibject to the limitations in paragraph 
(a) of this section, use a current date 
in figuring the change in net cost per 
unit of any of the agricultural commodi- 
ties listed in Appendix C, or of any food 
products processed from these listed 
agricultural commodities. 

(c) Calculation by manufacturers of 
non-food products. (1) If the com- 
modity you are pricing is a non-food 
product you may, subject to the limita- 
tions in paragraph (d) of this section, 
we a current date in figuring the change 
in net cost per unit of any of the agri- 
cultural commodities listed in Appendix 
C, but you must use March 15, 1951, as 
the date for figuring the change in net 
cost per unit of any products processed 
from those listed agricultural commodi- 


tles. 
you are pricing 


(2) If the commodity 
is made in whole or in substantial part 


from a product processed from a listed 
agricultural commodity, and you believe 
that the increase in cost to you, since 
March 15, 1951, of that processed product 
is due to an increase in the price of the 
listed agricultural commodity, you may 
apply to the Director of Price Stabiliza- 
tion for permission to adjust your ceiling 
price to reflect that increase in price, 
Your application must describe the com- 
modity being priced and specify its cell - 
ing price; and must contain a state- 
ment based upon a report from your 
wupplier as to what portion of the in- 
¢rease in His price to you of that proc- 
essed product is directly attributable to 
the increase in price of the listed agri- 
cultural commodity. If the Director of 
Price Stabilization is satisfied that the 
information submitted by you shows that 
only the amount of the increase in price 
of the listed agricultural commodity is 
reflected in the adjustment you seek, he 
vill approve your application, If, how- 
wer, he is not satisfied that you have 
Made such a showing, he may withhold 
approval of your application and require 
that you furnish additional information. 
If thirty days after mailing your appli- 
cation you have not received a reply from 
the Director of Price Stabilization, you 
may sell at the adjusted ceiling price you 
propose until such time as you are noti- 
led otherwise by the Director, 

d) Limitations on calculations by all 
Manujacturers—(1) Old inventory, 
After you have made your first calcula- 
on under this section, you may beeome 
etitled to increase the ceiling price of 
the commodity being priced, if the cost 


to you of a listed agricultural commodity 
(or product processed therefrom) has 
increased, Bat you may not put the 
ceiling price increase into effect unless 
and until you have first sold an amount 
of the commodity you are pricing which 
is at least equal to the quantity you 
owned at the close of business on the 
day you otherwise would have been en- 
titled to put that ceiling-price increase 
into effect under this section. 

(2) Removal from listing. You may 
not, in figuring the change in net cost 
of a listed agricultural commodity or 
product processed therefrom use any 
date subsequent to the date of deletion of 
the listed agricultural commodity from 
Appendix C by the Director of Price 
Stabilization or any date more than five 
days subsequent to the date upon which 
the Secretary of Agriculture announces 
for the agricultural commodity, by pub- 
lication in “Agricultural Prices,” a price 
which equals or exceeds both (i) the 
parity price us set forth in the same pub- 
lication and (ii) the highest price re- 
ceived by producers of the agricultural 
commodity during the period May 24 to 
June 24, 1950, inclusive, both as deter- 
mined and adjusted by him. 

(e) Definition of “food product”, 
The term “food product” refers to a 
commodity used for, or as an ingredient 
in, food, drink, confectionery, or condi- 
ment by man or other animals, whether 
simple, mixed, or compound; and fats 
and oils used for cooking purposes or in 
the preparation of food for immediate 
consumption. 

Sec. 22. How to calculate “the ma- 
terials cost adjustment” for joint prod- 
ucts or by-products, This section will 
concern you only if you manufacture 
joint products or by-products. If two 


or more commodities result from the 


same manufacturing operation or from 


common materials and you are unable 


to compute the unit manufacturing ma- 
terials costs for each under section 14, 
ment” for each as follows: 

(a) Establish an appropriate combined 
unit of production in which are repre- 
sented the several commodities in the 
proportions in which they result from 
the same manufacturing operation or 
from common materials. (For example, 
if a manufacturing operation yields, for 
each ton of commodity A produced, 3 
gallons of commodity B and 520 pounds 
of commodity C, your combined unit of 
production could be: one ton of A, three 
gallons of B and 520 pounds of C; or one 
gallon of B, % ton of A and 173.3 pounds 
of C; or any other combination in which 
the proportions among the three com- 
modities are maintained.) 


(b) Pind the dollar value of the com- 
bined unit of production using base 
period prices for each commodity, de- 
termined in accordance with section 3, 
(If the base period price for commodity 
A was $10 per ton, for commodity B was 
$1 per gallon and for commodity C was 
$0.10 per pound, the dollar value of the 
combined unit of production would be 
$65 under the first example in (a) above 
and $21.67 under the second example in 
(a) above.) 

(c) Using the same calculations as in 
section 14 (substituting, of course, the 
combined unit of production for the unit 
referred to therein), compute the in- 
crease in manufacturing materials cost 
per combined unit of production. 

(d) Divide the increase in manufac- 
turing materials cost per combined unit 
of production by the dollar value of that 
unit as determined under paragraph (b) 
of this section, 

(e) Apply this percentage to the base 
period price of each of the commodities 
being priced. The resulting figure for 
each commodity is “the materials cost © 
adjustment” to be added to the base 
period price in accordance with section 
3 (a). 

Ezample: The total increase in manufac- 
turing materials cost for the combined unit 
of production illustrated in 8 (5 
above, calculated in accordance with section 
14, is $13, $13 Givided 050 te 80 parce, 
Consequently, “the materials cost adjust- 
ment” for commodity A is 20 percent of $10, 
or $2 per ton; for commodity B is 20 percent 
of $1, or 20 cents per gallon; and for com- 
per 

Sec. 23. How to calculate the change 
in net cost of a manufacturing material 
which is produced in one unit of your 
business and transferred to another unit 
of your business. (a) You will be con- 
cerned with this section if you are 
multi-unit organization and in your op- 
erations you transfer products for 
further processing or assembly between 
units of your business for which you reg- 
ularly maintain separate records. By 
way of illustration, such transfers may 
be between departments, plants, 
branches or divisions, This section 
deals specifically with a manufacturing 
material which you produce in one unit 
of your business and transfer to another 
unit of your business where it is used 
in producing the commodity being 
priced. Such a manufacturing material 
(which is referred to as a “transferred 
material”) may also be sold to other 
persons. This section provides three 
methods for figuring the change in cost 
of a transferred material in your calcu- 
lation of “the materials cost adjustment” 
for the commodity being priced. The 
method you use depends first on how 
you calculated “the labor cost adjust- 
ment” for the commodity being priced 
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and second, on whether you also sell the 
transferred material to other persons. 

(b) If you calculated “the labor cost 
adjustment” for the commodity being 
priced upon the basis of your entire 
business or of a unit of your business 
that included the unit in which the 
transferred material is produced, you 
may not in calculating the change in 
cost of that material include any in- 
crease in factory labor cost. Your cal- 
culation of the change in cost of the 
transferred material will therefore only 
take into account changes in the costs 
of the manufacturing materials directly 
related to the transferred material, 
Such change in cost of the transferred 
material will be included in your cal- 
culation of “the material cost adjust- 
ment” for the commodity being priced. 

(ce) If your calculation of “the labor 
cost adjustment” for the commodity 
being priced was not based upon your en- 
tire business or upon a unit of your busi- 
ness that included the unit in which the 
transferred material is produced and if 
the transferred material is one you sell 
to other persons, you calculate its change 
in cost as follows: 

(1) Pind its base period price (I. e., 
to your largest buying class of pur- 
chaser). 

(2) Pind its ceiling price under this 
regulation to your largest buying class of 
purchaser, or if it is listed in Appendix 
A, its ceiling price under the applicable 
ceiling price regulation. 

(3) The difference between the figure 
found under (2) and that found under 
(1) is the increase or decrease in the cost 
of the transferred material which you 
use in calculating “the materials cost ad- 
justment” for the commodity being 


(da) If your calculation of the labor 
cost adjustment” for the commodity 
being priced was not based upon your 
entire business or upon a unit of your 
business that included the unit in which 
the transferred material is produced and 
if that material is not one you sell to 
other persons you calculate its change 
in cost as follows: 

(1) Pind the value as shown in your 
records at which the transferred mate- 
rial was transferred, last prior to the 
end of your base period (I. e., the base 
period for the commodity being priced), 
to the unit of your business in which the 
commodity being priced is produced. 

(2) Using that transfer price as your 
base period price, determine what the 
ceiling price would be under this regu- 
lation, or such other regulation as would 
be applicable. 

(3) The difference between the figure 
found under (2) and that found under 
(1) is the increase or decrease in cost 


of the material to be used in calculating 
“the materials cost adjustment” for the 
commodity being priced. 


Example: You are a camera the 
lens for which you produce, The following 
paragraphs illustrate the application of the 
three methods prescribed in section 23. 

(a) You have treated the department in 
which the camera is assembled and the de- 
partment in which the lens is produced as 
a single unit in computing “the labor cost 
adjustment” for the camera. You 
on the outside the optical glass used in the 
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ceiling price and your 
od transfer value is the amount 


lates to rounding ceiling prices. Section 
26 relates to retention of ceiling prices 
established under the General Ceiling 
Price Regulation where the change in 
price is less than 1 percent. Section 27 
requires that you reduce your ceiling 
prices to reflect any increase in the value 
of scrap or waste material generated in 
your manufacturing processes. Section 
28 permits you to adjust your ceiling 
prices quoted on a delivered basis for 
certain increases in transportation costs. 
Section 29 provides an optional method 
for adjusting your ceiling prices for com - 
modities manufactured in more than one 
of your plants. 


Bec. 25. Rounding ceiling prices. You 
may round your ceiling prices deter- 
mined under this regulation so that they 
will be expressed in the nearest cents or 
fraction of cent you normally employ. 
If you elect to do so you must similarly 
round the ceiling prices for all your com- 
modities normally priced by you upon 
the same basis, to reflect decreases as 
well as increases. In no event may the 
increase be greater than 1 percent of 
your ceiling price prior to rounding. For 
example, if you normally quote to the 


nearest quarter of a cent and your ceil. 
ing price for commodity A is 21.20 cents, 
you may round that ceiling price to 214 
cents. However, if your ceiling price for 
commodity B is 27.30 cents you must 
round its ceiling price to 27% certs. 


Sec. 26, Retention of GCPR ceiling 
price where the change in price is les 
than 1 percent, If your ceiling price for: 
a commodity as determined under ges- 
tion 3 differs by less than 1 percent from 
that under the General Ceiling Pries 
Regulation, you may continue to tm 
your GCPR ceiling price. However, you 
may use this section only if you apply 
it to all your ceiling prices determined 
under section 3 differing by less than 1 
percent from the GCPR ceiling prices, 
regardless of whether decreases or in- 
creases result. For example, your 
GCPR ceiling price for commodity A i 
$10 and your ceiling price under section 
3 is $9.95, Your GCPR ceiling price for 
commodity B is $8 and your ceiling price 
under section 3 is $8.05. You may com 
tinue to use $10 as your ceiling price for 
commodity A, but if you do so you must 
continue to use $8 as your ceiling 
for commodity B. 


Sc. 27. Requirement for reduction of 
your ceiling prices as otherwise deter- 
mined for any increase in value of scrap 
or waste material. (a) You will be con- 
cerned with this section if in the mant- 
facturing process relating te the com- 
modity being priced you generate any 
scrap or waste material which you sel 
to other persons or which is tran 
ferred from one unit of your business 0 
another, and if, between the end of your 
base period and March 15, 1951, them 
has been an increase in the value of such 
scrap or waste material. However, you 
need not make the adjustment called 
for in this section unless your sales of 
scrap or waste material are significant 
They will be considered significant #f, 
for the plant or other unit of your bus 
ness in which the commodity bell 
priced is produced, the value of your 
sales or transfers of scrap or waste Mi 
terial exceeded 3 percent of the total 
value of your sales or transfers of all 
commodities from that plant or unl 
during your most recent fiscal year ended 
not later than December 31, 1950. 

(b) In the circumstances described n 
paragraph (a) of this section where yout 
sales of scrap or waste material are 816 
nificant you must make an approprialé 
reduction in the ceiling prices for each of 
the commodities resulting from you 
manufacturing process to reflect . 
dollars-and-cents amount by which the 
value of the scrap or waste material g. 
erated in the manufacturing process hae 
increased between the end of your baat 
period and March 15, 1961. In caloulal 
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a 
; lens. “The materials cost adjustment” for 
: the camera may include, as far as the lens 
: is concerned, only the change in cost of the 
purchased optical glass. 
. — In calculating the labor cost adjust- 
s men for the camera you weed only the 
8 assembly department. You also sell the 
i lens to others and caleulated “the labor cost 4 
adjustment” for the lens upon the basis of 
. the lens department. Therefore, in calcu- 
; lating “the materials cost adjustment” for 
25 the camera, the change in cost of the lens 
= will be the difference between your ceiling 
price for the lens under this regulation to 
8 your largest buying class of purchaser, and 
. your base period price for the lens to that 
class of purchaser. 
‘i (c) Assume the same 
cept that you produce the 
: for your own use. You mus 
: the ceiling price for the 
the ween 
you base 
aa ment” for the camera. 
SPECIAL PROVISIONS RELATING TO CEILING 
PRICES 
5 Sud. 24. General nature of these pro- 
: visions. Sections 25 through 29 relate to 
adjustments of your ceiling prices under 
: certain circumstances. Section 25 re- 


ing this ineréase in value you should 
use a method comparable to the one you 
employed for your calculation of “the 
materials cost adjustment” for the com- 
modity being priced, For instance, if 
you used Method 2 (section 14) you 
should calculate the increase in value 
of your scrap or waste material per unit 
of the commodity being priced; if you 
used Method 1 (section 13) you should 
calculate the increase in value of your 
scrap or waste material by an aggregate 
method, The resulting dollars-and- 
cents amount reflecting the increase in 
value of your scrap or waste material 


full transportation costs from point 
shipment to point of delivery, you may 


tion. You may not include any increase 
due to changing the class of carrier (e. g., 
from water or highway to rail) or to 
changing your customary method or 
quantity of shipment. 

(b) Where your base period price was 
uniform within defined geographical 
zones but you maintained an established 
differential between each zone, you may 
calculate a transportation-cost increase 
adjustment to be applied to the ceiling 
price for sales to each zone, This calcu- 
lation is made in the following manner: 

(1) Pind the average transportation 
charge paid by you for deliveries of the 
commodity being priced to each zone 
during your last accounting period of 
not less than three months, ended not 
later than the end of your base period, 
If your base period is April 1 through 
June 24, 1960, you should use your last 
accounting period of not less than three 


portation charge paid by you for deliv- 
eries of that commodity to each zone 
would be, using the transportation rates 
actually in effect on March 15, 1951. 

(3) The dollars-and-cents amount of 
the difference between the average 
transportation charge found under (2) 
and that found under (1) for each zone 
may be added to your ceiling price for 
sales to that zone. 

(e) Where your base period price was 
uniform for all sales of the commodity 
being priced to any destination within 
the United States, you may calculate a 
single transportation cost increase ad- 
justment to be applied to the ceiling 
price for all sales within the United 
States in the same manner as under 
paragraph (b) of this section, treating 
the United States as a single zone. 


uc. 29. Optional method for deter- 
mining a uniform ceiling price for a com- 
modity manufactured in more than one 
plant. If the commodity being priced is 
manufactured in more than one of your 
plants and is customarily sold by you at 
a uniform price, but in adjusting the 
base period price for each plant differ- 
ent ceiling prices result, you may com- 


each plant and multiply it by the num- 
ber of units of the commodity sold from 


f 
28s 


price as your ceiling price. 


first offered for sale between June 25, 
1950, and May 27, 1981. The ceiling 
price for a commodity first offered for 
sale by you between June 25, 1950 and 
May 27, 1951, differing from a commodity 
you dealt in during the period July 1, 
1949 to June 24, 1950, only by reason of 
a minor change in design or construction 
which does not reduce unit manufactur- 
ing materials cost or prevent its offering 
fairly equivalent service, shall be the 
ceiling price for the previous commodity 
established under this regulation, If 
you are no longer manufacturing the 
previous commodity, you must establish 
a ceiling price for it in accordance with 
this regulation and use that ceiling price 
as the ceiling price for the commodity 
being priced. If the new commodity 
differs from the previous commodity only 
by reason of the use of a substitute ma- 
terial the new commodity must be priced 
under section 3. 

cb Ceiling price for a commodity 
first offered for sale subsequent to May 
27, 1951. The ceiling price for a com- 
modity first offered for sale by you sub- 
sequent to May 27, 1951, differing from 
a commodity for which your ceiling price 
is established under this regulation only 
by reason of minor changes in material, 
design or construction which do not ro- 
duce unit manufacturing materials cost 
or prevent its offering fairly equivalent 
service, shall be the ceiling price for the 


your base period by changing size or 
quantity. This pricing method may be 
used in place of section 32 under the 
circumstances indicated herein. If you 
wish to use your base period price for a 
packaged commodity as your ceiling 
price and to reduce the size or quantity 
of that commodity to reflect any pere 
missible cost increases since the end of 
your base period, you may do so in the 
following manner: 


your ceiling price. 

(c) Apply this ratio to the base period 
size or quantity of the commodity. The 
resulting size or quantity is the minimum 
for which you may use your base period 
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' 
el. months, ended not later than June 30, Ba 
1% (2) Find what the average trans- 8 
ling 
tor 
ne 
— 
ined per unit must be subtracted from your - 9 
an ceiling price as otherwise determined 
Sec. 28, Adjustment of ceiling prices 
* quoted on a delivered basis for increases es 
At in transportation costs. If your base 
m period price was, and therefore your ee 
ceiling price is, a delivered price, you 
n may adjust your ceiling price to reflect ee 
= any increase, between the end of your Bees 
e for base period and March 15, 1961, in trans- Be 
must portation costs incurred by you (not in- 5 
price cluding warehousing charges), You Pe 
may include in this adjustment only in- he He | 
pm of creases resulting from transportation 
eters charges paid by you to 22 persons 
(excluding any person who is an em- . 

2 ployee, subsidiary or affiliate of yours or Pute u uniform ceiling price. To do this, es eee 
anus ef whom you are a subsidiary or am- Jou first determine the ceiling price for . 
> any ollowing manner: this regulation. If you are no longer es 
u sell (a) Where your base period price for that plant during the last quarter of manufacturing the previous commodity, oe 
rans the commodity being priced included 1950. Tou then divide the total dollar vou must establish a ceiling price for it As ey 
ess to amount of such sales from all plants by in secordance with this regulation and . 
for the commodity being priced. 
such amount of the increase in transportation form ceiling price for the commodity. . 
r. you rates to you between such points, I sales from any of your plants in the Suc. 31. Optional method for deter- 3 1 
called charged by the same carrier or class ot last quarter of 1950 were not substantial, pony 
les of carrier for the same class of transporta- vou may use the last three consecutive e 7 Ae 
icant. months of substantial sales in 1950, pro- att ake 
nt vided that you use the same period for 5 
busi all your plants. = 
being Ezample: You are producing the same com- 
your modity in two plants, and customarily charge = ee 
| the same price from each. However, due to a See 
e ma- a difference in your wage rate changes, your 7 pene 
bed in tay therefore use the (a) Determine your ceiling price fer 
o your form ceiling price of $2.04 for sales from both the commodity in its base period size or oe 
re sige plants. quantity. 
priate CRILING PRICES FOR NEW commoniries, (b) Calculate the ratio between your 
rach of NEW SELLERS AND SALES TO NEW CLASSES base period price for the commodity and 8 
4 the Sc. 30. Ceiling prices for new com- 5 
* modities differing only by reason of minor ee 
oss had changes from commodities whose ceiling 
ir base prices are established under this regula- 3 
tion—(a) Ceiling price for a commodity 
„„ 


Ezample: Your base period price for a 10- 
ounce package of commodity A was 25 cents 
and you wish to retain that price as your 
Selling price. Your ceiling price for 4 10- 
ounce package of commodity A as determined 
under this regulation is 80 cents. 28 cents 
divided by 80 cents is 83.3 percent. 10 
ounces multiplied by 83.3 percent is 8 and 
one-third ounces. Your ceiling price for a 
package of commodity A containing not less 
than 8 and one-third ounces is therefore 25 
cents. 

Suc, 32, Ceiling prices for new com- 
modities falling within categories dealt 
in during your base period (a) Descrip- 
tion of the pricing method, This sec- 
tion deals with a commodity which can- 
not be priced under sections 3 or 30, but 
which falls within a “category” in which 
you dealt during your base period. You 
determine your ceiling price by applying 
to the current unit direct cost of that 
commodity the percentage markup over 
the current unit direct cost of a com- 
parison commodity” (using your ceiling 
price for the comparison commodity un- 
der this regulation), in accordance with 
the following instructions. 

(b) Current unit direct cost. “Cur- 
rent unit direct cost” as used in this 
section means the sum of the amounts 
(not higher than permitted by law) 
which it costs you, or if you are not cur- 
rently producing it, would cost you for 
direct labor and materials to produce the 
commodity at the time you use the pric- 
ing method provided by this section. 
Current unit direct materials cosi shall 
be computed upon the basis of current 
replacement prices for materials and 
eurrent unit direct labor cost shall be 
computed upon the basis of current wage 
rates for direct labor. The method used 
in computing current unit direct ma- 
terials cost and current unit direct labor 
cost for the new commodity and for the 
comparison commodity shall be the same 
in every respect, 

(c) Selection of a comparison com- 
modity. The comparison commodity to 
be used must be in the same category as 
the commodity being priced and shall be 
the first of the following which is avail- 
able to you: 

(1) A commodity dealt in during your 
base pertod differing from the commod- 
ity being priced only by reason of a minor 
change in size or quantity or of pack- 
aging. 

(2) Acommodity dealt in during your 
base period that you are now manufac- 
turing which is most nearly like the com- 
modity being priced and which’ has cur- 
rent unit direct cost the same or lower 
than that of the commodity being 
priced, 

(3) A commodity dealt in during your 
base period that you are no longer man- 
ufacturing which is most nearly like the 
commodity being priced and whose cur- 
rent unit direct cost would be the same or 


lower than that of the commodity being 


(4) A commodity dealt-in during your 
base period that you are now man- 
ufacturing which is most nearly like the 
commodity being priced and whose cur- 
rent unit direct cost is next higher to 
that of the commodity being priced. 


(5) A commodity dealt in during your 


base period that you are no longer manu- 
facturing which is most nearly like the 
commodity being priced and whose cur- 
rent unit direct cost would be next high- 
er to that of the commodity being priced. 

(d) Calculations to determine your 
ceiling price. Having selected the ap- 
propriate comparison commodity, you 
determine your ceiling price as follows: 

(1) Determine your ceiling price for 
sale of the comparison commodity to 
your largest buying class of purchaser if 
you are now manufacturing it, or what it 
would be if you are no longer manufac- 
turing it, using either sections 3 or 30 of 
this regulation, whichever is applicable. 

(2) Determine the current unit direct 
cost of the comparison commodity, if you 
are now manufacturing it, or what it 
would be, if you are no longer manufac- 
turing it, 

(3) Subtract the current unit direct 
cost derived under (2) from the ceiling 
price derived under (1). This will give 
the gross dollar margin over current unit 
direct cost for the comparison com- 
modity. 

(4) Divide this gross dollar margin 
over current unit direct cost by the cur- 
rent unit direct cost of the comparison 
commodity. This will give the percent- 
age markup over current unit direct cost 
for the comparison commodity. 

(5) Apply this percentage markup to 
the current unit direct cost of the com- 
modity being priced. This is your ceil- 
ing price for sale of that commodity to 
your largest buying class of purchaser. 
It must be-consistent in every respect 
with the ceiling price for the comparison 
commodity, i. e., it must carry your cus- 
tomary delivery terms, cash, trade and 


icing terms and other terms and condi- 
tions of sale. Your ceiling price for sale 
of the commodity to each of your other 
classes of purchasers shall be determined 
in the same manner as under section 
3 co). 
Ezample: () Your comparison 

fs one you are no longer manuf 

You find that its ceiling 
regulation would be 610. 


dollar 


the commodity being priced is $7.50, 66.7% 

$7.60 is 96.00, $7.60 plus 65.00 is $12.50, 

is your ceiling price for the commodity 
being priced. 

(e) Category. Category means a 
group of commodities which are nor- 
mally classed together in your industry 
for purposes of production, accounting 
or sales, Section 46 of this regulation 
continues in effect certain provisions of 
section 16 of the General Ceiling Price 
Regulation which among other things 
prescribes that you must prepare and 
preserve a list of your categories. If the 
list you have prepared is not representa- 
tive of your categories during your base 
period for this regulation, you should 
prepare such a list by May 28, 1951 and 
thereafter preserve it. In applying the 
pricing provisions of this section, you 
should refer to it. You might, for exam- 
ple, have a category such as one of the 
following: desks, office, steel; desks, 
office, wood; dishwashers, domestic; 
ranges, domestic, electric; ranges, do- 
mestic, gas; refrigerators, household; 
room air conditioner to 1 h/p; vacuum 
cleaners, domestic; washing machines, 
domestic. 

(f) Required report. Before selling 
any commodity for which you have de- 
termined a ceiling price under this sec- 
tion, you must file the report required by 
paragraph (g) of this section with the 
Director of Price Stabilization, Washing- 
ton 25, D. C., and in addition you may 
not sell the commodity until 16 days 
after mailing your report; thereafter 
you may sell the commodity at your 
proposed ceiling price unless and until 
notified by the Director of Price Stabil- 
ization that your proposed ceiling price 
has been disapproved or that more in- 
formation is required, In the event that 
more information is required you may 
not sell until 15 days after mailing the 
additional information. 

In case, however, the commodity is one 
required to be priced under this section, 
and which, prior to the effective date of 
this regulation, you sold or offered for 
sale upon the basis of a ceiling price de- 
termined under the General Ceiling 
Price Regulation, you may continue to 
use your GCPR ceiling price until June 
12, 1961, 

(g) Information required in report. 
Your report should state the name and 
address of your company; a description 
of the commodity being priced; the com- 
parison commodity and an explanation 
why you have selected the comparison 
commodity as such; a description of the 
category in which the commodity being 
priced and the comparison commodity 
fall; your ceiling price to the largest 
buying class of purchaser of your com- 
parison commodity, or if you are not now 
manufacturing it what this ceiling price 
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Pr 
volume discounts, allowances, premiums 
f unit direct cost of the comparison com- 
5 modity would be 66. (ili) 86 subtracted 
from $10 is $4. This is the current gross 
— direct cost for the com - 
ity. (iv) 64 divided by 66 
66.7%. This is the percentage margin 
over direct costs for the 1 com- 
modity. (v) The current unit direct cost for 


would be; a detailed breakdown of the 
current unit direct cost of the compari- 
gon commodity, or what it would be; the 
gross margin, and the percentage mark- 
up over current unit direct cost for the 
comparison commodity; a detailed 
breakdown of ‘the current unit direct 
cost of the commodity being priced; the 
ceiling price of the commodity being 
priced; delivery, discount, guaranty and 
servicing terms and conditions and dif- 
ferentials in effect for sales to purchasers 
of various classes with respect to the 
comparison commodity. 


Sec, 33. Ceiling prices for commiodi- 
ties in new categories, for new sellers and 
for sales to an entirely new class of pur- 
chaser, (a) (1) If you are pricing a com- 
modity which is in a different category 
from any dealt in by you between July 
1, 1949 and June 24, 1950, or which you 
are selling to an entirely new class of 
purchaser as referred to in section 3 (c), 
your ceiling price is the same as the ceil- 


comparable categories dealt in by you 
during the base period; the name, ad- 
dress and type of business of your 
closely competitive seller of the 


8 
1111 


of purchasers; your reasons for select- 
ing him as your most closely competitive 
seller; a statement of your customary 
price differentials; and, if you are sell- 
ing to an entirely new class of purchaser, 
a description of such class of purchaser. 
If you are starting a new business, you 
should include a statement whether you 
or the principal owner of your business 
are now or during the past 12 months 
have been engaged in any capacity in 
the same or a similar business at any 
other establishment, and, if so, the trade 
name and address of each such estab- 
lishment, Your report should include 
the following: Your proposed ceiling 
price and the specifications of the com- 
modity you are pricing; the manufactur- 
ing process involved; a detailed break- 
down of your unit direct costs; the rea- 
son you believe the proposed ceiling price 
is in line with the level of ceiling prices 
otherwise established by this regulation; 
and the types of customers to whom you 
will be selling. 


Sc, 34. Sellers who cannot price un- 
der other sections. If you claim that 
you are unable to determine your ceiling 
price fer a commodity under any of the 
foregoing provisions of this regulation, 
you may apply in writing to the Director 
of Price Stabilization, Washington 25, 
D. C., for the establishment of a ceiling 
price. This application shall contain an 
explanation of why you are unable to 
determine your ceiling price under any 
other provision of this regulation; all of 
the information called for under section 
33 to the extent you are able to furnish 
it; and the method used by you to deter- 
mine your proposed ceiling price. You 
may not sell the commodity until the 
Director of Price Stabilization notifies 
you, in writing, of your ceiling price. 

Sc. 35. Export sales. Your sales for 
export are subject to the provisions of 
this regulation. 

uc. 36. Excise, sales, and other simi- 
lar tazes—(a) Where the taz is included 
in your base period price. If your base 
period price for a commodity you are 
using to determine your ceiling price 
either for that commodity or another 
commodity includes any excise, sales or 
other similar tax which is not separately 
stated, you must first ascertain the 
amount of any such tax and exclude it 
from your base period price. Your base 
period price, with any such tax so ex- 
cluded, may then be used in making any 
appropriate computations for determin- 
ing your ceiling price. After complet- 
ing the computations, you may then add 
on the appropriate amount of any such 
tax for inclusion as part of your ceiling 
price, In the case of any increase in 


such a tax subsequent to the end of your 
base period, you may include the appro- 
priate amount of any such increase as 
part of your ceiling price. Likewise, in 
the case of any similar tax first imposed 
subsequent to the end of your base period 
and included in your selling price there- 
after, you may include the appropriate 
amount of such tax as part of your 
ceiling price. 

(b) Where the taz is separately stated 
and collected. In addition to your ceil- 
ing price determined under this regula- 
tion, you may collect the amount of any 
excise, sales or other similar tax paid 
by you as such only if it has been your 
practice to state and collect such taxes 
separately from your selling price for the 
same or similar commodities. In the 
case of such a tax imposed by law which 
is not effective until after the effective 
date of this regulation, or of any increase 
in such a tax subsequent to the effective 
date of this regulation, you may collect 
the amount of the tax actually paid as 
such by you, if not prohibited by the tax 
law. You must in all such cases state 
separately the amount of the tax. 

Sec, 37. Prohibition against redeter- 
mination of ceiling prices, Once you 
have reported your ceiling price or a pro- 
posed ceiling price for a commodity as 
required by this regulation, you may not 
thereafter redetermine it except for re- 
determinations due to the increase in 
cost of agricultural commodities or prod- 


providing for a recalculation of your 
ceiling prices hereunder. The primary 
purpose of this recalculation would be 
to reflect more accurately the materials 
prices established by this and other ceil- 
ing price regulations. The Director of 
Price Stabilization may also from time 
to time announce “materials cost in- 
crease factors” for certain materials in 
order to provide greater uniformity in 
the calculation of their change in price 
since the end of your base period. These 
factors will be percentage figures based 
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of 
de 
as 
ne 
ld 
nd 
lo- ing price of your most closely competi- 5 
id; tive seller of the same class selling the — —— 9 
same commodity to the same class of | 1 
purchaser. A ceiling price so determined 

must be in line with the level of ceiling ; a 

prices otherwise established by this rege : ad 

(2) Before selling any commodity for ee: 

which you have determined a ceiling p oS 
price under this section, you must file Bee 
the report required by paragraph (b) of oa 

this section with the Director of Price ate ene 
Stabilization, Washington 25, D. C., and ucts processed therefrom in accordance ; . 
in addition, you may not sell the com- with section 21. A purely arithmetical Bete pore 
modity until 15 days after mailing error may, however, be corrected, but the ; a 8 
your report; thereafter, you may sell the correction must be reported to the Di- 3 5 
commodity at your proposed ceiling rector of Price Stabilization. 1 8 

price unless and until notified by the Sec. 38. Modification of ceiling prices es 

proposed came price has been . The Director of Price Stabilization may ; i 
proved or that more information is re- at any time disapprove or revise down- ; ee 

quired. In the event that more infor- ward ceiling prices proposed to be used g ee 
mation is soquired you col or being used under this regulation so as 
16 days after mailing the additional to bring them into line with the level of oe 
information. ceiling prices otherwise established by ; je 

(3) In case, however, the commodity this regulation. 85 ok 

ene sequined to Src. 39. Recalculation of ceiling prices 

section, and which, prior to the effective and announcement of “materials cost | ; Cad 

date of this regulation, you sold or of- increase factors”. The Director of Price . a 
ermined under the General issue an amendment to this regulation 

tinue to use your GCPR ceiling price 
until June 12, 1961. 5 
(b) Required report. Your report 

i 


on studies of some categories of impor- 
tant basic materials and parts. If such 
a factor is announced, it must be used 
in place of any change you have had 
in the price of the material covered by 
the factor, regardless of whether the 
factor is higher or lower. These “ma- 
terials cost increase factors” may be an- 
nounced by amendments or by supple- 
mentary regulations to “this regulation. 


Bec. 40. Adjustable pricing. Nothing 
in this regulation shall be construed to 
prohibit your making a contract or offer 
to sell a commodity at (a) the ceiling 
price in effect at the time of delivery or 
(b) the lower of a fixed price or the ceil- 
ing price in effect at the time of delivery. 
You may not, however, deliver or agree 
to deliver a commodity at a price to be 
adjusted upward in accordance with any 
increase in a ceiling price after delivery. 


Buc. 41, Petitions for amendment. If 
you wish to have this regulation 
amended, you may file a petition for 
amendment in accordance with the pro- 
visions of Price Procedural Regulation 
1 (15 F. R. 9055). 


Sec. 42. Supplementary regulations. 
The Director of Price Stabilization may 
issue supplementary regulations modify- 
ing or implementing this regulation as 
he deems appropriate. 


Suc, 43. Adjustment of ceiling prices 
where over-all loss in operations results. 
(a) This section permits you to apply for 
an upward adjustment of your ceiling 
prices established by this regulation, if 
as a result of these ceiling prices, you 
would operate at a loss. 

_ (>) You may apply under this section 
if: 


(1) Your total manufacturing opera- 
tions, have been conducted at a net loss 
for a period of operation under this reg- 
ulation of at least one month, or would 
have been conducted at a loss if you 
had manufactured the commodities cov- 
ered by this regulation in your custom- 
ary quantities and proportions; 

(2) The loss was attributable to the 
level of prices established by this regu- 
lation, and not to any of the following: 

(1) Seasonal, non-recurring or tem- 
porary factors affecting your operations; 
or 

(i) A reduction in volume of produc- 
tion below the normal economical capac- 
ity of your plant; or 
' (iD The payment of unlawful wages 
or excessive salaries or of unlawful or 
excessive prices for materials; or 

(iy) The incurring of factory over- 
head costs or of selling, administrative 
and general costs which are abnormally 
high relative to sales or other costs un- 
less such excess is demonstrated by clear 
and convincing evidence to have been un- 


avoidable in the exercise of sound busi- 
ness judgment and management; or 

(v) Any transactions with affiliated 
corporations or businesses which either 
are of a kind which would not result 
from arm’s-length bargaining ‘or differ 
from the transactions which you have 
customarily had with such affiliated 
corporations or businesses; or 

(vi) Reserves for contingencies. 

(3) The adjusted prices for which you 
apply will not be substantially out-of- 
line with the ceiling prices for similar 
commodities established for other sellers 
under this regulation. 

(c) If you make application under 
this section, you must supply: 

(1) Your name, address, a description 
of your manufacturing facilities and of 
the commodities you manufacture, a 
statement of the principal types of 
customers to whom you sell; 

(2) A detailed annual profit and loss 
statement for your firm for the years 
1946 through 1949, and both an annual 
profit and loss statement, and if you 
regularly prepare them, quarterly profit 
and loss statements covering the year 
1950 and each quarter since then; 

(3) A detailed profit and loss state- 
ment covering a period of operations of 
one month or more under this regulation, 
together with a careful explanation of 
how it was prepared, including particu- 
larly a justification of any estimating 
procedures used in its preparation; 

(4) For commodities covered by this 
regulation, either (i) a statement of your 
base period and ceiling prices to your 
largest buying class of purchaser (in- 
cluding delivery terms, cash, trade and 
volume discounts, allowances, premiums 
and extras, deductions, guarantees, serv- 
icing terms and other terms and condi- 
tions of sale) and a schedule of your 
price differentials to your other classes 
of purchasers; or (li) a copy of the re- 


ceiling prices for commodities covered 
by this regulation, and a demonstration 
that, if these prices were charged, your 


(8) The application must refer spe. 


- cifically to this section of the regulation, 


must be signed by a respor:sible officer of 
your company, and should be sent to 
the Office of Price Stabilization, Wash. 
ington 25, D. C. 

(d) Within thirty days cf the receipt 
of your application, the Director will 


2 


granting your application in full or 

require you to submit reports 
bsequent operations and may re- 
or modify the adjustment at any 
If, thirty days after the acknowl- 
t of receipt of your application, 
actions listed above has been 
may 


sell 
prices 


fF 


1 


lation, you are not permitted to reflect 


thority to use more conversion steel than 


tion, signed by a responsible officer of 
your company, and sent by registered 
mail, to the Office of Price Stabilization, 


version steel or not) in your base period, 
and in the three months ended March 
31, 1951, listing, for each such purchase, 
the date, the name and address of the 
supplier, the exact specifications of the 


of these periods, you must give full de- 
tails as to such sales. 

(3) A detailed statement establishing 
the amount of “conversion steel” you are 


GPO—BS8A 130—p. 16 


——— — 
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5 calculating the materials cost adjust- 
. ment”—(a) Purpose of this section. In 
calculating “the materials cost adjust- 
a ment” for a commodity under this regu- 
; -in your calculations any increase in ma- 
8 terials cost occasioned by use of so-called 
1 “conversion steel”. However, if you be- 
7 lieve that this requirement imposes upon 
5 you a serious inequity because you are 
required by NPA Order M-47 (16 F. 
5 3130) of the National Production Au- 
: 
25 you used in your base period, you may 
5 apply for permission to reflect such in- 
: crease in your calculation of “the mate- 
2 rials cost adjustment“. 
= (Db How to apply. Under, the ci 
i cumstances described in paragraph (4) 
15 of this section, you may make applies 
port required and submitted to the — — 
i Office of Price Stabilization; together following information: supplying 
a with (ut) a statement of the section or ; 
: sections under which you established (1) A statement describing the natare 
a your ceiling prices. of your manufacturing operations, and, 
N (5) A showing that the loss in your a commodities in whieh | 
4 current operations was not due to any Version steel is used, 
8 of the six factors in paragraph (b) (2) (2) A detailed statement showing al 
of this section. of your purchases of steel (whether con- 
b (6) A list of your principal competi- 
5 tors, and a statement of their ceiling 
5 prices under this regulation for com- 
4 modities similar to yours, together with | 
relationship 
have steel purchased, the price paid (includ- 
| for the same or similar commodities; ing all discounts, extras, terms, delivery 
. % A proposed schedule of adjusted charges, ete.), and the amount pur | 
chased, If you sold any steel in either | 
position. 


Pea 


— 


371 


4 


1811 


> 


— 
— 
— 


4 2 


required to use under NPA Order M-47 
of the National Production Authority, 
(4) A detailed statement showing how 
you propose to reflect in your calculation 
of “the materials cost adjustment” the 
increase, since the end of your base pe- 
riod, in the cost of steel (including con- 
version steel), in the amount and to the 
extent that you are required to use such 
steel under NPA Order M-47 of the Na- 
tional Production Authority. 

(c) Action on your application. With- 
in thirty days after the receipt of the 


ment” you propose. 
you may, after the effective date of this 
regulation, sell at a ceiling price calcu- 
lated without reference to your use of 
conv mn steel.) At any time there- 
after, Director may notify you that 
further information is required or may 
deny your application, in whole or in 
part, but such denial shall not be retro- 
active as to deliveries previously made, 


date of this regulation, and if your ceil- 


you may apply to the Director of Price 
Stabilization for an adjustment of your 
ceiling price, Provided: 

(1) The contract for future delivery 
was required by seasonal demands or 
normal business practices. 

(2) The contract, if entered into sub- 
sequent to January 26, 1961, called for 
deliveries at a price which was lawful 
under ceiling price regulations in effect 
at that time. 

(3) You acquired needed raw mate- 
rials or component parts after the date 
of the contract at lawful prices in re- 
liance upon and in order to fulfill the 
terms of the contract. 

(b) Caleulation of the amount of the 
adjustment, The adjusted ceiling price 
will be fixed in the following way: 

(1) Take the total price of the quan- 
tity of raw materials or component 
parts acquired in reliance upon, and 
necessary in order to fulfill, the con- 
tract. . 

(2) Compute what the total price of 
the same quantity of raw materials or 
component parts would be as of the 


modity, the total amount ef the adjust- 
ment may be distributed in any appro- 


( Add the adjustment per unit of 
the commodity under (4) to your ceiling 
price for that commodity. The result is 


725 


„ deli 
made during the months of June, 


thi 


i 
3 


‘ 
7 


cable dates used in your calculation 
materials cost adjustment) would 
The total adjustment is $700 ($4,200 


+ 


E 

8 

8 

222 

1232 


your adjusted ceiling price for the 
$9.70. Subsequent sales to the contract 
chaser and all sales to other purchasers must 
be at the regular ceiling price of $9.00. 


71 


in reliance upon and in order to fulfill 
the contract; *. 

3. Copies of invoices or other support - 
ing data which indicate your net cost as 
of the later of the two applicable dates 
you used in computing the materials 
cost adjustment”. ‘ 

4. A copy of the worksheets used in 
the calculation of your ceiling price, 


~ 


5. A report of your adjusted ceiling 
price and a detailed calculation showing 
how this price was arrived at. 

d) Action on your application. You 
may not receive payment of any amount 
in excess of your ceiling price until 30 
days after receipt by the Director of 


2 


Sec. 46, Records and 
Record-keeping requirements, 


~ 
— 


tion are hereby continued in effect inso- 


uary 26, 1951, and the effective date of 
this regulation.“ 

(2) (0 You shall prepare and preserve 
for the life of the Defense Production 
Act 0f1950 and for two years thereafter 


all records necessary to determine 


whether you have computed your ceiling 
prices correctly, including (but not um- 
ited to) records showing base period 
prices and material and labor costs, and 
records showing costs, prices, and sales 
for the other applicable periods and 
dates referred to in the regulation. 

(ii) The records to be preserved under 
this paragraph must include appropri- 


Tho portions of the General Price 
Regulation here referred to 


also prepare and preserve a ceiling price list, 
the commodities in each category 
(listing each model, type, style, and kind), 


list may refer 

or catalog. * * 

(4) Fou must also prepare and a 
statement ot your customary 

entials for terms and conditions of sale and 


— dates used for your calculation of “the Bye 
materials cost adjustment”. In com- 
puting what that total price would be, ee 
you will, of course, apply the provisions * 
of section 18. 

(3) Subtract the figure arrived at in 

subparagraph (2) from the figure in Price Stabilization of any application 5 

subparagraph (1). The result is the filed under this section. If the Director 5 oe 

total amount of the adjustment. If the of Price Stabilization does not revise or et 

figure arrived at in subparagraph (1) modify the adjusted ceiling price re- oe 

ia is no higher than that arrived at in sub- ported by you or notify you that further | ee 
paragraph (2), you cannot apply for information is required, you may after : a. 

application described above, the Director adjustment under this section. | 3 8 

will grant or deny, in whole or in part, (% Divide the total amount of the 1 1 

— your application, or notify you that fur - adjustment by the number of units of the 7 . 
= ther information is required. If, at the commodity called for by the contract. ee 
end of thirty days, the Director hasdone This gives you the adjustment per unit J 8 

none of the above, you may begin to sell ot the commodity, If the contract calls 1 . 

at ceiling prices calculated in accord- for the delivery of more than one com- ; 5 

* priate way among the several com- With 

juste modities. respect to any commodity covered by : Ve 

10 this regulation the provisions of section 5 

Juste 16 of the General Ceiling Price Regula- Bur 

eneet your adjusted ceiling price. In no event. far as they apply to the preparation and ee 

1 however, may you obtain an adjusted preservation of “base period records” bs: ae 

-alled ceiling price higher than the contract and such “current records” as have been l oes 

u be- price. made as a result of sales between Jan- i . 

Sec, 48. Temporary adjustments to 
carry out existing contracts—(a) Who 12 
may apply for adjustment. If at any 9 
time prior to the issuance date of this | Ae. 
regulation, you entered into a bona fide ‘his regulation is 20.00. In ED 
contract for delivery of a commodity at 1 ome 

— a firm price subsequent to the effective units at a total cost of 94,200 > pe 

—ͤ—e— 

ing price as determined under this res- : pas 
ulation is lower than the contract price, ee 5 

(e) What your application must con- manufacturers, are as follows: — a put 

tain, Applications for adjustment un- must preserve be 

— der this section must be filed on or be- nation by the Director of Price Stabilization at 3 

Price Stabilization, Washington 25, er services which or offered 

ay D.C. Attached to the application should * during the base period. * * 2 ke 5 

r con- following: 2) addition, on or before March 5 5 

rer iod, be.the ~ 1961, must prepare and a — — 

Maren in which you meds and 

‘chase, 2. Copies of invoices covering the raw delivery during the base period. * * * 

ot the materials or compénent parts acquired ) On or before March 22, 1951, you must : 7 ee 

nclud- 

elivery or the services, delivered or offered for de- 

livery’ by you during the base period to- : pie 
gether with a description or identification 

either ef each such commodity or service and a “J 1 a 

ull de- statement of the ceiling price. Your ceiling . = 

: 
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ate work sheets. Appendix E contains 
suggested work sheets for the more im- 
portant calculations required under this 
regulation. The work sheets to be pre- 
served may be in the form shown in the 
appendix; they may be in any other con- 
venient form so long as they include all 
data and calculations required to deter- 
mine your ceiling prices. 

(3) You shall preserve for 4 period of 
two years all records showing the prices 
at which sales of commodities subject to 
the regulation have been made. 

( You must file with 


ingten 25, D. C., on or before the effec- 
tive date of this regulation one or more 


tion may from time to time require addi- 
tional information or reports subject to 
the approval of the Bureau of the Budget 
under the Federal Reports Act of 1942. 


Buc. 47. Definitions and explanations, 


Category. This term is defined in sec- . 


tion 5. 
Class of purchaser or purchaser of the 


level of the buyer (for instance, manu- 
facturer, wholesaler, individual retail 


location of the purchaser or the quan- 


Stabilization for a period of two years, rec- 
ords of the kind which you customarily keep 
showing the prices which you charge for the 
commodities or services. In addition, you 


tity purchased by him. If you have fol- 
lowed the practice of giving an individ. 
ual customer a price differing from that 
charged others, that customer is a sep- 
arate class of purchaser, 

If in your industry a practice prevails 
of charging different prices for sales to 
groups of buyers based on their char- 
acteristics or distributive level, any such 
group to whom you did not make sales 
during your base period and for whom 
you did not have a customary differ- 
ential in effect during or before your 
base period, is a separate class of pur- 


Commodity. 
item, object, material, article, product 
or supply. 

Delivered. A commodity shall be 
deemed to have been delivered if it was 
received by the purchaser or by any car- 
rier, including a carrier owned or con- 
trolled by the seller, for shipment to 
the purchaser. 

Director of Price Stabilization. This 
term also applies to any official (includ- 
ing officials of Regional or District of- 
fices) to whom the Director of Price 
Stabilization by order delegates a func- 
tion, power or authority referred to in 
this regulation. 

End of your base period. This term 
means June 24, 1950, if your base period 
is April 1 through June 24, 1950, or if you 
elected a previous calendar quarter as 
your base period in accordance with sec- 
tion 4, it means the last day of that quar- 
ter. If, however, you have elected dif- 
ferent base periods for different com- 
modities or categories in accordance 
with sections 4 or 6, the date you will use 
as the end of your base period is deter- 
mined as follows: 

(a) If you are calculating “the labor 
cost adjustment” or “the materials cost 
adjustment” upon the basis of a unit of 
your business, and your base period is 
the same for all commodities produced 
in that unit, the last day of that base 
period is the end of your base period. 

(b) If you are calculating “the labor 
cost adjustment” upon the basis of your 
entire business or of a unit of your busi- 
ness and your base period for all of the 
commodities being priced is not the 
same, the last day of the particular base 


period you have elected which covers 


the group of commodities having the 
largest aggregate dollar volume of sales 
in calendar or fiscal year 1960 ts the end 
of your base period for your calculation 
of “the labor cost adjustment.” 


(c) If you are caloulating the mate- 


rials cost adjustment” upon the basis of 
your entire business or a unit of your 
business and your base period for all of 
the commodities being priced is not the 
same, the last day of the particular base 
period you have elected for the group of 


commodities having the largest aggre- 
gate dollar volume of sales in calendar or 
fiscal year 1950 is the end of your base 
period for your calculation of “the mate- 
rials cost adjustment,” 

(d) If you are calculating the mate- 
rials cost adjustment” for a commodity 
under method 2 (section 14) or method 
3 (section 16) the end of your base pe- 


that commodity during your base period. 
It does not, however, include the United 
States or any agency thereof, any foreign 
purchaser, or any person to whom the 
only sales made during your base period 
were made under a written contract of at 
least 6 months’ duration entered into 
prior to the base period, unless the United 
States or any agency thereof, any for- 


Manufacturer. 
producer, processor, assembler, finisher, 
printer or fabricator, You are not & 
manufacturer unless you substantially 
change the form of some commodity or 
commedities, combine two or more com - 
modities into a different one, or create a 
new commodity from existing ones. If 
you merely package, label, market, pro- 
mote, or sell a commodity or com- 
bine commodities without substantially 
changing their form, you are not a mane 
ufacturer. If you merely perform an 
industrial service for the account of 
others on a commodity you are not 6 
manufacturer -with respect to such 6 


commodity. 

Manufacturing material. This term 
is explained in section 10. 

Most closely competitive seller of the 
same class. Your most closely competi- 
tive seller of the same class is the seller 
with whom you are in most direct come 


the same amount of service. N 
Net cost or net price, Bach of thest 


5 riod is the last day of the particular 
Largest buying class of purchaser. 
i This term refers to the class of pur- 
chaser” of a commodity which bought 
* the Off t Price Stabilization, Wash- chaser as to you from you the largest dollar amount of 
: reports on Public Form No. 8 in accord- 
i ance with the instructions which are a 
; part of that form. Copies of the form 
may be obtained from any Regional or | 
3 District Office of the Office of Price Stabi- 
‘ lization. This Public Form No, 8 is 
5 shown in Appendix D. H you report a 
; ceiling price for any commodity higher eign purchaser or such contract pur- 
: than your ceiling price under the Gen- chaser was your only class of purchaser. 
5 eral Ceiling Price Regulation, you must 
a file your report by registered mail, and 
4 you must wait 15 days before selling as 
‘ provided in section 48. 
5 (2) The Director of Price Stabiliza- 
2 
“a game class. Class of purchaser is de- | 
85 termined in the first instance by rei- 
erence to your own practice of setting 
5 different prices for sales to different pur- . 
chasers or groups of purchasers. The 
| — 
: on the characteristics or distributive 
ze .. store, retail chain, mail order house, 
"government agency, public institution). petition. You are in direct competition 
5 It may (but need not) be based on the with another seller who sells the same 
—„ type of commodity to the same 
5 —— of purchaser in similar quantities on 
. classes of purchasers, which you had in similar terms and with approximately 
5 (b) Current records. If you sell com-- terms refers to the cost or price to you I 
a for examination by the Director of Price discount (other than a customary cash 
a discount) or allowance you took or could 
4 have taken. It does not include sepa- 
4 rately stated charges such as freight, 
a termined the ceiling price for any commodi- Net sales. This term refers to gros 
. ties or services not delivered by you oF sales after trade discounts, less returns 
. — 8998. and allowances, In the case of sales 
“Base period” us used in section 16 of the where the selling price is a delivered 
4 General Ceiling Price Regulation means De- price, transportation charges should not 
4 cember 19, 1960 to January 28, 1961, be deducted. 
x ‘ GPO—ESA 180—p, 18 
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Person. This term includes any in- 
dividual, corporation, partnership, asso- 
ciation or any other organized group of 
persons, cr legal successors or represent- 
atives of the foregoing, and the United 
States or any other Government or their 
political subdivisions or agencies. 

Plant. This term refers to a single 
physical location where business is con- 
ducted or industrial operations are per- 
formed, for example, a factor) or a mill, 
If such a single physical location com- 
prises two or more units, with separate 
payroll and inventory records, engaged 
in distinct industrial activities, each unit 
shall be treated as a plant, 

This definition of “plant” is based on 
the definition of “a manufacturing es- 
tablishment” in the Standard Industrial 
Classification which is consistent with 
that used by the Bureau of Census in 
the 1947 Census of Manufactures and 
subsequent surveys. 

Product line, This term is explained 
in section 16. 

Records. This term means books or 
accounts, sales lists, sales slips, orders, 
vouchers, contracts, receipts, invoices, 
bills of lading, and other papers and 
documents. 

Sale at retail, Sale at retail means 
any sale to an ultimate consumer other 
than a commercial, industrial, govern- 
mental or institutional user. 

Sell, This term includes sell, supply 
(with respect to either commodities or 
services), dispose, barter, exchange, 
transfer and deliver, and contracts and 
offers to do any of the foregoing. The 
terms “buy” and “purchase” shall be 
construed accordingly. 

Service. This term includes any serv- 
ice rendered or supplied, otherwise than 
by an employee. 

Written offer or written offer for sale. 
Each of these terms refers to an offer 
for sale made by means of the seller's 
price list or, if he had no price list, a 
written offer otherwise made in the sell- 
er's customary manner. The term does 
not include an offer at a price intended 
to withhold a commodity from the 
market or used as a bargaining price by 
& seller who usually sells at a price lower 
than his asking price. 

Fou. “You” means the person sub- 
ject to this regulation. “Your” and. 
“yours” are construed accordingly. 


Src. 48. Prohibitions, (a) On and 


after the effective date of this regula- 
tion, regardless of any contract or other 
Obligation, (1) you shall not sell any 
commodity subject to this regulation at 
& price exceeding your ceiling price as 
determined under this regulation, 
(2) no person shall buy from you in 


and 
the 


u price exceeding your ceiling price as 
determined under this regulation. 

(b) On and after the effective date of 
this regulation you shall not sell any 
commodity subject to this regulation un- 
less you have complied with the report 
requirements of sections 32, 33, or 46, 
whichever is applicable. 

(c) In the event your ceiling price for 
a commodity under this regulation is 
higher than your ceiling price under the 
General Ceiling Price Regulation you 
shall not sell that commodity at a price 
exceeding your ceiling price under the 
General Ceiling Price Regulation, ex- 
cept under the following conditions: 

(1) You must send by registered mail 
a report, relating to that commodity, on 
Public Form No. 8 (shown in 
D) to the Director of Price Stabilization, 


or District office of the Office of Price 
Stabilization. 

(2) You must wait 15 days after the 
date of receipt by the Director of Price 
Stabilization of the report, as shown on 
your return receipt, 

(3) At the end of that 15-day period, 
or on or after the effective date of this 
regulation, whichever is later, you may 
deliver that commodity at your ceiling 


tion arrangements, premiums, discounts, 
special privileges, tie in agreements and 
trade understandings. 


Sec. 51. Penalties, Persons violating 


any provision of this regulation are sub- 
ject to the criminal penalties, civil en- 
forcement actions, and suits for treble 
damages provided for by the Defense 
Production Act of 1950. 


Effective date. The effective date of 
this regulation is May 28, 1951. 


cordance with the Federal Reports Act of 


Micuast V. 
Director of Price Stabilization. 


25, 1951. 


This regulation does not apply to the com- 
modities and transactions listed below. Most 
of such commodities and transactions are 
covered by some other price regulation. 

(a) General exemptions: (1) Sales of com- 
modities, the ceiling prices of which are now 


(2) Sales of commodities exempt 
ceiling price provisions of the General Ceil- 
ing Price Regulation under sections 6, 6, 7, 


Regulation 
(b) General commodi: 
1. All raw agricultural 


(¢) The following food and ‘kindred 
(1) Presh meats and semi-sterile canned 
meats. 


specialty fish feed products. 
(18) Dog and cat food with fifteen percent 
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ty 
or. or are subsequently established by any num- 
bered regulations of the Office of Price 

8, and 9 of Supplementary Regulation 1 to : Se 

the General Ceiling Price Regulation (Do- 

tense Agency Pricing). 

(3) Sales of commodities, the ceiling prices 

of which are now or may subsequently be 

| exempted from price control by any General 1 
at Washington 25, D. C. Copies of this sins ae 

_ form can be obtained from any Regional — 5 

ted 2. Stumpage, logs, pulpwood, and other Seas 

ore raw forest products. 
8. Gas, electricity, and steam. ae 

ure 4. All scrap and waste materials. an ; 
ser, 6, All repair or replacement parts when 7 Bes, 
sold by the manufacturer of the assembled 

g article in the repair of which such parts are eae 

er, designed to be used. * . 
ally 
y of 
ome Sausage, except dry. 
te a price as determined under this regula - Land. * 

4) Dressed and to- cok im- 
1 tion, unless and until notified by the cuding turkeys 
pros Director of Price Stabilization to con- 
— tinue using your GCPR ceiling price, OF and butterfat and products manufac- 
ially such higher ceiling price as he may per- tured or processed in a dairy plant from 95 Bip. 
nae mit, either because your ceiling price either milk or butterfat when the milk solids a Ske 
a proposed under this regulation has been dontent uf ung — 
t of disapproved in whole or in part, or be- sugar. ensepe oo 
ot 6 cause more information is required. (6) All canned, tronen. and dried seasonal oe 
m 6 {meaning products packed at time of harvest pei 
Suc. 49. Charges lower than ceiling having X. 
term seasonal pa berries, 
prices. Lower prices than those estab- bles, and their juices 5 8 
lished under this regulation may be 770 Canned soups and baby foods. Be 
(8) Flour, semolina, malt, mill feeds, meal N F 
tus charged, demanded, paid or offered. 14 1— — \ 
petl- Sec. 50. Evasion. Any practice which trom wheat, grain sorghum, corn, flaxseed, 
seller 1 oats, rye and barley, except when sold in 4 1 
results in obtaining indirectly a higher orten of five pounds or less. The word eae 
— price than is permitted by this regula- “four” as used here does not include pro- ee 
t tion violation regulation. pared flour mixes. 
22 Ce (9) Mixed feeds as defined in General i.e 
Such practices include, but are not lin- (.iing Price Regulation, Supplementary 
ited to, devices making use of commis- Regulation 7. 9 
sions, services, cross sales, transporta- (10) Soybean oil meal, as defined in Gen- 
eral Ceiling Price Regulation, Supplementary 
(11) Cottonseed cake and meal. we 
or less moisture. 
lation 13. 
(15) Bakery products—bread, cakes, hand- eae: 
made cookies, donuts, pies, pastries, and A eee 
similar “perishable bakery products” but not 
including semi-perishable dry bakery prod - 
ucts, such as crackers, packaged cookies, 
pretzels, etc. 
(16) Refined sugar — beet and cane. 
re 2 
regular course of business or trade any requirements of this regulation have been 19) Malt beverages. Ts 
— commodity subject to this regulation at approved by the Bureau of the Budget in ac- (50 Wines. 2 . 
J 


(21) Distilled spirits. 

(22) Frozen and dried eggs. 

(23) Blackstrap molasses. 

(d) All tobacco products. 

(e) The following textile mill products: 

(1) All wool fibers which have been 
processed beyond the scouring stage. 

(2) Wool yarn and fabrics as defined in 
Ceiling Price Regulation 18, together with 
all other yarns and fabrics containing 25% 
or more wool by weight, however manufac- 
tured. 


ings as 
= 11 to the General Ceiling Price Regu- 
on. 

(t) Apparel, including men’s, boys’, wom- 
@n’s, misses’, children's, toddlers’, and in- 
fants’ clothing, furnishings and accessories 
made of woven, knitted, plastic, or felt ma- 
terials or leather or other materials (ex- 
cluding protective garments made of rubber, 
plastics or coated materials); and semi- 
fabricated parts which will be fabricated 
into apparel. 

. Lumber, p veneers, shooks, 
millwork, wood containers, ties, posts, poles, 
ing, and other allied products, such as 

t not limited to, handles, wooden heels 
and lasts, shuttle points, and picker sticks, 

(h) Books, magazines, motion pictures, 
— newspapers, maps, charts, and 

(1) The following chemicals and allied 

ucts: 


(1) Crude and synthetic rubber. 

(2) Synthetic textile fibers and yarns. 

(3) Fermentation ethyl alcohol, acetone, 
and butyl! alcohol. 

(4) Synthetic butyl alcohol made from 
fermentation ethy! alcohol. 

(5) Ethical and proprietary drugs and 


eosme tics. 

(6) Household soaps and cleansers as de- 
fined in Ceiling Price Regulation 10. 

(7) Natural and synthetic glycerin. 

(8) Soap stock, raw and acidulated, 

(9) Fatty acids, 


12) All natural gums and resins. 

(18) All vegetable waxes, 

(14) All natural dyeing materials. 

(15) All essential or distilled oil. ’ 

(16) Pats and oils for which ceiling prices 
are provided in Ceiling Price Regulation 6. 

(17) The following oilseeds or nuts, their 
Olls and fatty acids or combinations of these 


Babessu oil phur and other in- 
Cacao butter. edible. 
Cashew nut shell Ouricury kernels, 

liquid. Ourteury oil. 
Castor beans. Palm kernel oil, 
Castor oil. Palm kernels. 
Cocoanut oil. Palm oil. 
Cohune kernels. Perilla seeds. 
Cohune oil. Perilla seed oil, 
Copra. Poppyseed. 
Coquito kernels. Poppyseed oil. 
Coquite oll. Rapeseed. 
Corozo kernels. Rapeseed oil. 
Coroso oll. Rubberseed. 
Hempseed. Rubberseed oil. 
Hempseed oil. A 
Kapok seed oll. unflower seed 
Muru-muru kernels. * 
Muru-muru oil Tucum oil, 
OCiticica oil. Tung oil. 

18) Whale oil. 

6 Sperm oil. 
— Pish olls, including cod of] and shark 

— Peanut oil. 

) Rice bran oll. 


terials as defined in 
tion 6, Amendment . 
(25) Wool grease. 
26) Glue stock. 
27) Casein. 
28) Cotton Unters. 
Crude petroleum and 


fuels 
and lubricants, including petroleum eoke 
when used as fuel, and natural gas. 


anthracite or bituminous coal. 

(m) Cattle hide, kips, and calfskins, as 
Gefined in Ceiling Price Regulation 2. 

(n) Hogskins, woolskins, sheep and lamb 
shearlings, pickled lambskins, pickled sheep- 
skins, horsehides, deerskins, alligator skins, 
and snakeskins. 

(o Leather, tanned and finished. 

(p) Footwear, except rubber footwear. 


(q) ‘The following stone, clay, and glass 


(1) Glass containers and glass closures, 

2) Portland cement. 

8) Ready-mixed concrete. 

(4) Caleined gypsum plasters, 

(5) Lime (construction, 
chemical, agricultural, plastic). 

(6) Sand, gravel, and crushed stone, both 

ates and industrial. 
(7) Light weight aggregates. 
tr Merchant clays. 


¢v) All non-metallic minerals. 


ald, or other genuine stone; any sémi-pre- 
cious or synthetic stone, cultured pearl, or 
group of cultured pearls if the base period 
price would have been 625 or : 

mounting or other object of which one or 
more precious or semi-precious stones or 


With respect to the following manufac. 
materials, the change in net cost may 
be calculated up to March 15, 1051. 
1. All commodities listed in Appendix A. 
and con- 


the United States in substantially the same 
form as that in which imported (except for 


Dried 
Avocados For cenning i 
Blackberries Clingstone 
Boysenberries Freestone i 
Bweet Pears 
Sour For canning 0 
Cranberries Dried ¢ 
Pineapples, 
Dates Florida 0 
Pigs for canning Plums 
Grapes, excluding For fresh 
Grapefruit For canning 1 
Lemons Raspberries, black 9 
Limes Raspberries, red 
Loganberries ¥ 
Tree- nuts: 
Almonds Pecans = 
Pilberts Walnuts 
Livestock and Livestock Products: 4 
Butterfat Milk, wholesale v 
Chickens Turkeys 
3 Bevswax 
Field Crops: 
ley Peanuts 
Beans, dry edible Peas, dry field — 
Buckwheat Rye 
Corn Sorghums for 
Hay wheat’ 
Oats — 
Maple sugar Sugar beets — 
Vegetables: 
Artichokes Kale | 
Beans, Lima Lettuce pr 
Beans, snap Onions at 
Beets Peas, green re) 
Cabbage Peppers, green pli 
Cantaloupe Pimientos 
Carrots Shallots vel 
Cauliflower Spinach rio 
Celery 
Eggplant Potatoes 
Garlic Bweet toes 
Tobacco: 
Plue-cured; 11. 16 
Cigar Alle and binder’ types 42-44, 
51-88 


Pennsylvania seedleaf type 41 
cured, type 37 
Miscellaneous: 
Honey Spearmint Oil 
Hops Tung nuts 
Aprenor D 


This appendix contains a facsimile of OPS 
Public Form d. “Manufacturer’s Price Adu 
ment Report,” required to be fled und 
sections 46 and 48 of this regulatioe 
Printed copies of this form are available # 
OPS District and Regional Offices. 


must 


Where Shall the Report Be Filed 


8 is completed. 
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(28) Oleo stock, ol! and — Pruits: 
r (24) Inedible tallows, greases, tat- Apples Olives 
Dearing and oll-bearing animal waste mae Por canning For canning 
Apricots Oranges and 
For canning tangerines 
: (k) Coke, coal chemicals, coke oven yas, 
er- as defined in General Ceiling Price Regula- 
8 tion, Supplement 18. 
" (1) Bituminous coal, anthracite coal, e 
i briquettes, charcoal, and fuel processed from 
(t) All metal powders, 
i (u) All metallic ores. 
: (w) All cast, rolled, drawn, or extruded 
metals and alloys which have not been fure 
ther fabricated. 
(x) Fabricated structural steel and steel 
plate and fabricated reinfercing bars. 
f (y) Passenger automobiles, os defined in 
(10) 1 rnishes, and lacquers. Ceiling Price Regulation 1. 
1 22 (11) Naval stores () Wood-cased and paper-wrapped lead 
pencils. 
4 (aa) Precious jewelry, including any nat- 
. ural pearl, diamond, ruby, sapphire, emer- 
y 61 
. oils so long as in normal trade practice they ee Cigar wrapper, type 
retain their identity: pearls are a part when the value of the stones 
Babassu kernels. Olive oll, edible, sul- § exceeds the value of the other parts. Fire cured, types 21-24 
| (bb) Paintings, sculptures, and other Maryland types, 82 
works of art. 
4 verted paper and paperboard products. 
8 3. All imported materials, when purchased 
A from a foreign supplier, or from & seller in 
; services normally performed by importers 
tat’ INSTRUCTIONS FOR COMPLETING ore PULLIO 
—— only, such as — 
4. All jute products containing more than Who Must Pile 
Every manufacturer subject to CPR 
2ü— 
@ current date | used in eal- 
the change in cost to you, sub- 
: to the limitations imposédi in Section 213 


Why Must the Report Be Filed 
This report is designed to inform OPS of 
adjustments of pre-Korean prices 
proposed ceiling price increases, 
How Many Copies Shall Be Filed 


A single copy of this report is to be filed 
for each category or product line, even 
though the actual price computations have 
been arrived at by a method applying to a 
larger unit of your business. Reporting by 
categories or product lines is needed to fa- 
cilitate classification and analysis. Many 
companies will report only one product line, 
(See instruction for Item 1 below.) " 

How To Complete the Form 

(Make sure to read the regulation and 
refer to Appendix E for worksheets.) 

Trem 1, DESCRIBE THE CATEGORY OR PROD- 
vor LINS COVERED BY THis REPORT. A “cate- 
gory” is defined in the regulation (§ection 5) 
as “a group of commodities which are nor- 


mally classed together in your industry tor 


purposes of production accounting or sales.” 
Examples of categories would be: wood office 
desks; domestic vacuum cleaners; domestic 
washing machines, 

A “product line” is defined in the reg- 
ulation (Section 16 (a) (1)) as “a group of 
closely related commodities which differ in 
such respects as style, model, or size and 
which are normally together as a 
product line in your industry. Generally 
speaking, each commodity in the same prod- 
uct line must serve the same purpose and 
must be made by the same manufacturing 


38 Er 
175 


28352 
if 


each individual commodity, you will have 
no “materials cost adjustment factor“ but 
only a dollars and cents “materials cost ad- 

tment” (Section 14 (c)) to be added to 
e base period price. Give the 


ships established by the General 

Price Regulation, In this case, you will have 

arrived at a “price adjustment ratio” under 
Regulation 2 to this regula- 


may choose to preserve the price relation- 
Ceiling 


2 


& proposed ceiling price increase, 
should include sales to all customers. 


i 


F 


a 
2 calendar quarter ended not earlier ratio which will be es 
; September 30, 1949 which you may elect prices. as 
to use. (See Section 6.) DN REGARDING PROPOSED 
oa Trem. 1950 an sates, En- OVER GENERAL CEILING 
ter in this item the estimated 1950 dollar manufacturers filing a ones 
sales for all the commodities which are in- lete items 1-6 of the - Saher 
cluded in the category or product line for ification even though ae ee: 
which the report form is being prepared. any proposed ceiling : of 
Trem 4. LABOR COST ADJUSTMENT FACTOR. 
labor cost adjustment factor ING PRICE INCREASES. . 7 
to section 8 (e) or 9.(b) or the commodity in sufficient de- 
Note that it is the adjust- tall comparable to that which a fully com- Bors 
ather than the adjustment — 1 Identify also the wee 
(tor example, pound, dozen, 
P'(D) Give here sufficient information to 
show the nature of the price computed: Bae 
on largest buying class of customer, delivery ee 
; terms, cash and other discounts and other 4 Pgh 
lack important terms and conditions of sale. ; * 
ed (c) Estimated sales in 1950 should be only g 3 
for the specific commodity for which there 2 3 
(a) Insert the base period price to the 
largest buying class of purchaser which you Bex Ses 
10 determined for the commodity in accordance 
tment factor is a roen e with Section 6 of the tion. ; oe 
— the sales 1— nog your price for the eom- 
id for a separate analysis of material cost for, — under the provisions of 1 oe at bea 
(g) Divide the ceiling price (col- „ 
umn (t)] by the (column (e)). 
This will indicate the percentage price in- 8 
process from substantially the same mate- proposed * 
rials.” Examples of product lines would be: ure for selected commodity, which, ‘ 7 fey 
up wringer type washing machines; felt mat- should be the best selling commodity of the ln! If you used method 2 for calouls 7 * ue 
tresses; ball-point pens. category or product line. Show the actual a „ 
It the same product line or category was base period price and identify the com- line covered 
produced by more than one plant and old modity. must how 
report must be made for each plant and the which a proposed ceil 2 ae ag ; 
1 plant indicated in completing this item. shown. If you used method 1, on Meat a: 
mn 2, Give THE DATES OF THE nase entry is required in this col 1 5 
PERIOD USED. dene refers’ to the po- adjustment factor shown in 
nod April 1 June 24, 1960 or any report will apply, ‘Oe 
4. 
On 
ou 
961, @ 
regu 
Wack. 
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OPS Public Porm No. § 


Rerort 


Unrrep States 
OFFICE OF PRICE STABITAZATION 
Wasniwetor 25, D. 0. 


Form approve! 


Budget Bureau No. -A 


te Gelling Pris 
eo! 


to individual 
are subject to penalties for unauthorir-d dip 


Bee the reverse side of Unis form for instructions. closure, . 
Name of Firm Address (Street and No.) (City, Zone) (State) 
Product Lie Covered by Give the ofthe Bose Period 1000 Dor Ga - 
From To | 
a (Complete this part if method 2 is used) 
— 


6, Price Adjustment Ratio (for use only under Supplementary Regulation 2 to CPR 22) 
7, Certification 8 Genera! Ceiling Price Regulation * 
1 above exceeds the GCPR 


undersiand an increase be 15 days after OPS receives this report, but not prior to May 


Notice: A wiliful false tot urn is a criminal offense. 


Signature of officer or authorized agent of firm Tie Date 
8. Proposed ceiling price increases 
of Class of customer | Estimated | corr Proposed price as a Materials cost ud. 
unit priced) and terms of sale | dollar sales price 
* 
‘This form may be reproduced without change. (Attach continuation sheets as necessary, Identify columns with same letters used above.) * 
AprEnvix E “rangement which presents the same data and tor which tio papers al 
This contains three “worksheets” is acceptable. necessary. example, the final 


The worksheets comprise: Worksheet 1, 
“Labor Cost Adjustment Worksheet,” for use 
in connection with Sections d and 9; Work- 


Bi 
U 


nation of a ceiling price will require a 
computation of actual adjustments (bas 
on the adjustment factors), the addition d 


for certain of the calculations required in 
determining ceiling prices under this regu- 
lation. No actual copies of such worksheets 


will be printed for distribution by OPS. 
They are shown only to indicate the content 
and arrangement of data appropriate for 
certain important calculations, for a record 
of these calculations for your own use, for 
examination by OPS representatives, and for 


sheet 2, “Materials Cost Adjustment Work- 
sheet for Methods 1 and 4,” for use in con- 
nection with Sections 13 and 16; and Work- 
sheet 3, “Materials Cost Adjustment Work- 
sheet for Methods 2 and 3," for use in con- 
nection with Sections 14 and 15. 

Note that the worksheets do not cover all 


these to base period prices, and the appr 
cation of customary differentials to dete 
mine prices to different classes of custome. 
Moreover, the worksheets are designed i 
the more usual situation and will not nec 
sarily fit all special computations provided 


submittal on request to OPS, Any other ar- necessary under the regulation for by the regulations, 


orksheet of Firm 
¥ . LABOR CO8T ADJUSTMENT WORKSHEET iret Address 
CPR2 postal one, State 


— One calculation, as shown below, eee 


1. Method used (check one) 
© Entirecompany © Unit located at 
2. Net enles for year ending .......... .... 
4 Factory payroll for year covered in (2) 
Labor cost ratio (line 3 divided by line line 15 . 
4 Wage increase factor (from Su) 
6 Labor-cost-adjustment factor 


and identified as 


—— 


SUPPLEMENT: COMPUTATION OF WAGE INCREASE FACTOR 
(The method indicated below need not be followed precisely. ent mag bo provides te 


Section 8 of the 

Base period (Bee section 8 (e)) $. „ (covering period from to . 

5 
(a) (b) (o) (a) 
Type of labor Hours included in base period payroll Hourly rate of pay as of 3/15, 1051 Recomputed payroll (e) times (0) 

Total recomputed payroll without fringe benefits (total of column (d) in B) 3 

Value of increase in fringe benefits since base period payroll................ Geneece 

Recomputed payroll including tncrease in ring (line C line D).. 

2 5 of recomputed payroll over base 22 ine E minus line ——— 


Weg. (actor — * 
in line 5 
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2 
ru 
= T 
| 1081 unos mm notified by OP chan 
lem by 0. 
— 
— 
regu 
— 
VU 


MATERIALS COST ADJUSTMENT WORKSHEET 22 
FOR METHODS 1 AND 4 


ben ane yen make giant (or smaller unit if you prefer.) If you use 
COMPUTATIONS BELOW ARE UNDER: .......... 


(Name of unit) 


Method 4 (check and 
end corseapending alee Gates 
A — 
(1) For Method 1; Year ending 
For Method 4: Period beginning 
Month, day, year 


Net Sales for above for category, indicated in (1) 6. 
deer product line, or to 


0 00 (a) 0 0 0 
in 


. 


ing period 


lar increase of increases minus decrease in col, f Of )) 


MATERIALS COST ADJUSTMENT WORKSHEET ‘ame of Firm 4 
‘FOR METHODS 2 AND 3 Address 


. If you uge Method 3, then the the calculation must be for the best com 


b and e). 
; 
— 


ers cost adjustment increases minus total of decreases in column (g) of 3) (this is the final result under Method 2) U 
cost adjustment Method 3 


ire Divide obtaloed in «by eutry for ba (is athe nal under 


ned it j 
t 


2 
ratte 28 Method 1 and your ; 
you separate caloulat 
Method | 22 and complete (1) or (: 
—— 
— 
1 
2 
If you use NM 
y in the product line which 
Method used: 
or OFF 1) OMet 
» only) OMet 
ages in cost 
(a) (e) 0 ® th) 
fal used Cost 2 er Dollar used for 
per unit (e x costs per unit for 
of base 
out-off 
i 
appt 
provided 
ion 7 U 
| 
—— 
‘ 
nos (ti) 
— 
; 
1 
— 
i 
, GPO—ESA 130—p. 28 
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